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BEATING THE LIMITATION Organized 1853 TO AMEND INSURANCE LAWS 
IN THE MATTER OF COMMISSIONS. hie. THE HOME RENEWAL PERIOD EXTENDED. 


How Suburban Fire Insurance Exchange Com i 
panies Allowed to Draft Policy 
Members are Able to Pay Excess IE Insurance te} Company Forms—State to Pay for Examina- 
Brokerage. — tions—Other Changes. 


If the Suburban Fire Insurance Ex- pw New York Bills were introduced in the New 


change of New York City, is to main- rk State Senate by Senator Grattan 
tain its existence, certain membership Elbridge G. Snow, President an the Assembly by Assemblyman 


offices will have to preserve a greater Hamn, chairmen of the Insurance Com- 
degree of good faith toward their asso- MAIN OFFICE, 56 CEDAR STREET mittees of their respective cor s 
ciates than they have shown hitherto. panes. “3 in ——~ CAPITAL. $3,000,000 y 
‘ "VaR sets, Januar st, 

One of <a Sepdeeseptal regulations of Liabilities (including capital) tne . 
the association is the limitation of Reserve as a Conflagration surplus g00,000 aw. It is stated that these amend- 
agents’ commissions in the territory to Net Surplus over all liabilities and reserves 9,882,821 ments have the approval a 
20 per cent, and of brokerage to 10 SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. Hughes, Supt. of Insurance Hotchkiss 


per cent.; the contention of the organ- insur : t 1 f | d | . and representatives of insurance con 
izers being that the business would not es agains Oss OF real an persona property, rental income, panies and field men. 


stand a heavier expense loading. use and occupancy, earned profits and From a company standpoint, probably 


Although the agents in the field would commissions by ~ _— bsg measure is that 
greatly like to see the commission al- " 2 " - : Which modifies Section 101. This law 
lowed them advanced to 25 per cent., Fire, Lightning, Wind-storm, Automobile and compels oo York State companies to 
and, it is reported, intend offering a ; s use standard form policies, practically 
petition to that effect at the soon-to-be- Inland Transportation Risks constructed by the Insurance Depart 
held annual meeting of the Exchange, 
the chief complaint against present limi- are privileged to use additional forms 
tations comes from brokers, or of their own origination, thus discrim- 
broker-agents who feel that ten per inating against companies of this State 
cent, commission is entirely inadequate i, is proposed in the amendment to al- 
to compensate for the trouble involved low the life insurance companies of 
in writing lcw-premium suburban busi- New York to draft their own policy 

iorms and insert therein standard pro- 


ness. 

While many companies, despite the visions. The requirement in the pres- 
pressure brought to bear upon them, N th B iti Entered United States ent law, that all policy forms be sub 
have steadfastly refused to violate, in or ri lS 1866 _— to the inew ance Department for 
letter or spirit, their Exchange agree- pt ter Pace tained. Consequently the 
ment, and in consequence have lost risk Superintendent of Insurance, should the 
after risk, it’s a regretable fact that measure become a law 
other offices have not been so scrup- « privilege of o venting the is 
uious in the matter. While holding to an ercantile GRY CORTES: CORNER SOtrLEsen 
the 10 per cent. brokerage in the Ex — eee the busine 
change field, the easy conscience compa rae mont pe apenas ogee 
nies, are suggesting to their business segeredh-vieey ge siagpine se ~~ 
contributors that if they control busi- m the Gels a Gat walen cos 


css in Northern Jersey, which is ope” Bgtablished 1809 Insurance Co, '7.% timing. te cpene of teow 


so far as commission regulation is con- crea th smou! ; 1b] 
increase e amount javadle 


Monday of this week, amending various 
Sections of the New York Insurance 


ment, while companies of other States 





cerned, it might be possible to allow 
such a figure on risks in the latter field 
as would compensate for the low rate 
granted in the Suburban territory. 
Thus a broker handling a line in Port 
Richmond, Staten Island, for example, 
would be paid only ten per cent. there 
on, while on a risk located at hacken- 
sack, N. J., twenty or even twenty-five 
per cent. would be allowed, the whole 
averaging a figure substantially in ex- 
cess of the Exchange limit. 

The counties of North Jersey, where 
any old commission rate may be paid 
include Sussex, Warren, Passaic (ex 
cept the city of Paterson), Morris, Ber- 
gen, Union (except Elizabeth), Somer- 
set, Middlesex (except New Brunswick), 
and Hunterdon. 

Years ago when the counties above 
named were controlled by the Suburban 
Fire Underwriters Association an effort 
was made to restrict the agents’ com- 
mission to 15 per cent. Bad faith on 
the part of one or two companies, re- 
sulted in remeving all commission regu- 
lation, and such custom has ever since 
obtained, although the territory, in so 
far as rates are concerned, is now 
under the jurisdiction of the Underwrit- 
ers Association of the Middle Depart- 
ment. 

In the city of Paterson, the brokerage 
rule is 10 and 15 per cent. according to 
the business classification. In Elizabeth 
15 per cent. flat is granted, while thw 

(Continued on page 11.) 








PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 
Endorsed at Home 
Issues the best Life—Accident and Health Policies on the market 
POSITIVE INSURANCE POLICIES 


Say what they will do Do what they say 
Solicitors of this Company have a broad field of action. 


Contracts Made Direct With The Company 
—- 


Reserve on Outstanding Policies 
All other Liabilities 
Assets in excess of all legal requirements, $1, 603, 236.39 


Insurance In Force - $75,000,000.00 


Pittsburgh Life Building Pittsburgh, Pa. 











year commissions, or commisé 

w busines the increased comps 
tion being allowable in an ext« 
the renewal-payment period 
tion is amended to permit com] 
pay a renewal commission of 5 per 
from the eleventh to the fifteentl 
nclusive, with the privilege of 
such additional renewal comm 
contingent upon the amount and qua 
of business of the agent to whom 
renewals may be paid. It is also propos- 
ed to increas he collection fee allow- 
able after the fifteenth year g 
cent, instead of 2 per cent. at the 
i ten years as at present 

Section 97 limits a compan 
payment of aine renewals of 7 
ceat., after whica a collection fee of 
per cent. is allowed, and the Statute 
so worded as to make these payment 
practically obligatory General 
and field managers have, with « 
able justice, complained 
strictive measure, because of the 
margin allowed them for the super- 
vision, labor and expense of securing 
agents, essential to the building up of 
an agency. Custom has compelled the 
payment to the solicitor of the entir+ 
— year’s commission and a renewal 
of 5 per cent. for nine years. Consider 
ing the risk which the General Agent 
is compelled to assume, the expense of 
providing an office, furnishing literature 
and assistance rendered the agent, 

(Continued on page 7.) 
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CVER-THE-COUNTER 





Scheme a Complete Failure in Massa- 
chusetts—Altruistic Arrangement 
for Paying Solicitors. 





Since the days of the ancient philoso- 
phers, enthusiasts of all ages have 
spent their lives in the vain pursuit of 
an ideal. The search for the Philoso- 
pher’s Stone, the effort to transmute 
1etals or to produce an Elixir of Life, 
the attempt to discover perpetual movion 
are some of the most noteworthy ex- 
amples of the misdirected energies of 
dreamers. Some of the early actuaries 
struggled in vain to discover a universal 
law of mortality. Tolstoy suggests the 
doctrine of non-resistance to evil as the 
Panacea for ali the imperfections in the 
moral, social, political and religious sys- 
tems of the human race. Socialists are 
striving to bring about an ideal condi- 
tion of affairs, forgetting that such is im- 
possible unless we also have ideal men 
and women. So it is that in anything 
that concer:s the human species, ideal 
theories can never be reduced to practi- 
bility, because to err is human and the 
public seem tv take a keen delight in go- 
ing the opposite way to the one expect- 
ed. Perversity they name is Man. 

Some time ago one Louis D. Brandeis 
of Boston, a latter day Moses sought to 
lead the (to his mind) down trodden 
laboring class of Massachusetts out ot 
the bondage in which they were held by 
Industrial insurance companies. By 
what motive he was actuated we know 
rot; whether as a pure philanthropist or 
a purile politician. This much we admit, 
that Mr. Brandeis is a hard hitter and a 
hard worker, and a man who knows not 
defeat. He was instrumental in secur- 
ing the passage in the Massachusetts 
Legislature of the General Insurance 
Guarantee Fund Bill. Translated into 
the President’s English, this was a bill 
permitting savings Banks to write con- 
tracts of life insurance and annuities 
without the aid of agents. 

Giving the Scheme Impetus? 

The Whitman Savings Bank was the 
first to take advantage of this goldeu 
opportunity, and opened an insurance 
department under the guidance of Mr. 
Brandeis and Robertson G. Hunter, the 
State Actuary. Mr. Brandeis took out a 
policy, as also did a very limited num. 
ber of persons of a philanthropic nature 
who were interested in the experiment. 
Then they stood by and waited for the 
mad rush for pelicies on the part of the 
working men and women. A day passed, 
another and yet another; a week elaps- 
ed, a second week, and soon a month 
had gone, tut the expected run on the 
banks did not materialize. In _ fact 
scarcely anyone seemed to desire a 
policy. What was the trouble? 

Eureka: bright thought of keen inte- 
lect and master mind. The people do 
not know about it: we will have ‘to 
spread the good news far and near, or in 
other words lo advertise. So newspaper 
articles were published, employers in- 
terviewed, speeches made to employees 
and to Labor Unions; and master stroke, 
employers of labor were induced to put 
slips in the pay envelopes describing 
and endorsing the savings bank insur- 
ance idea. Statements were made in re- 
gard to Industrial companies that the 
most unscrupulous agent in the coun- 
try would hesitate to make concerning 
a competitor. Several months elapsed 
and not 100 policies had been issued, 
notwithstanding herculean efforts on the 
part of the father of the scheme and 
those associated with him. 

How Solicitors are Employed. 

After trying every experiment that 
human ingenuity could suggest to entice 
people in to the bank to take insurance 
Brandeis et al were at last forced to the 
reluctant conclusion that the labor 
classes of Massachusetts would not 
voluntarily apply for life insurance poii- 
cies. Agents would have to be employ- 
ed; unfortunately the law did not permit 
the savings banks to use agents. Mr 
Brandeis is to be commended for his in- 
genuity in overcoming this apparent de- 
fect in the law. In conjunction with the 


INSURANCE. 


commission appointed to have charge of | 
the insurance affairs of the savings) 


banks, Mr. Brandeis was instrumental] in 
raising a fund by private subscription 
for the purpose of employing agents to 
solicit insurance for the banks. ‘This is 
purely an altruistic arrangement and 
the person who signs an application at 
the solicitation of one of these agents is 


as much an object of charity as the ver1-| 


est pauper who subsists at the pleasure 
of the commonwealth. Then certain 
public spirited manufacturers and mer- 
chants have taken agencies for the sav- 
ings banks and engaged a special em- 
ployee to solicit applications among 
other employees, to collect premiums 
and otherwise look after the interests of 
the Savings Banks. The expense of this 
work is borne by the employers with the 
exception in some instances of a 1 per 
cent. collection fee paid by the bank. 
Agents Essential in Life Insurance. 
Briefly, over-the-counter life insurance 
has been proven a complete and dismal 
failure, as wes anticipated by every in- 
telligent insurance man who gave any 
thought to the subject. Insurance with- 
out agents is a fallacy. The history of 
the old Equitable of London, England, 
should have been sufficient to convince 
the most sceptical that the agent is 
necessary in the life insurance business. 
Here is a company that has been operat- 
ing without agents for close to two hun- 
dred years, and yet has not as much 
insurance in force as one of our smaller 
companies would write in a single year. 
lt is admitted also that even the London 
Equitable is not really a company with- 
out agents, as the officers consider it 
part of their duty to actually solicit busi- 
ness, and many policyholders endeavor 
to induce their friends to apply for in- 
surance in the company. The only suc- 
cessful plan of insuring persons without 
the aid of agents is by compulsory state 
insurance, and it is doubtful if we will 
ever reach that stage in this country, 
certainly not for many years to come. 





TO AID MINNESOTA MUTUAL. 





Business Men of St. Paul Pledge Co- 
operation With Management at 
Unique Dinner. 





The business men of St. Paul gather- 


ed at a ‘inner at Carlings UpTown'! 


Restaurant on Thursday evening of last 
week for the purpose of endorsing and 
ctherwise aiding the Minnesota Mutual 
Life of that city. The initiative as re- 
gards the holding of the affair, which 
was attended by some forty to fifty lead- 
ing citizens, emanted among those iden- 
tified with the company only as policy- 
holders, and the chief topic discussed 
was: How can we best serve the Minne- 
sota Mutual Life and aid in making it 


ene of the large, prosperous and pro- 


gressive life insurance companies? 

President E. W. Randall and Secre- 
tary and Actuary T. A. Phillips, late 
of the New York Life, were assured of 
substantial co-operation in the work 
they had undertaken. 


Rochester Life Underwriters. 





The Life Underwriters Association of 
Rochester held its regular monthly 
meeting on Saturday, April 10th, at 


Powers Hotel, at six o’clock. The speak- | 


ers of the evening were William Toll- 
man, second vice-president of the Na- 
tional Association of Life Underwriters; 
ex-Senator Merton E. Lewis, and Rev 
Nathan Krass, both of Rochester. 





The death is announced of John R. 
Williams, secretary of the Scranton Life 
Insurance Company. Mr. Williams dicd 
in Washington, D. C., where he spent a 
considerable part of his time, having 
been file clerk of the House of Repre- 
sentatives for several years. 





W. S. Redfield. formerly cashier and 
superintendent of agents for Glover S. 
Hastings, general agent of the New 
England Mutual Life, has been appoint- | 
ed general agent of that company for | 
Rhode Island, with headquarters at 
Providence. 
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If you wish to give your clients the 


Best Protection 3 Lowest Cost 
get in touch with 


THE JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE COMPANY 


20 VESEY STREET, NEW YORK CITY 


Low Rates 


High Guarantees 


Liberal Policy Provisions 





Brokerage Business Especially Solicited and Every 
Facility Afforded For Closing It 











1894 


1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical—_——-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Assets Dec. 31, 1908, $7,378,853 


Surplus, $860,562 


RECENT GAINS 


Admitted Assets 
1906 —-$1, 226,696 
1907—— $1,001 ,409 
1908 — $1,023,700 


Surplus 
$74,309 
$27,775 

$153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions 


Renewals on New Plan 


Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 











HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 


It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg 
DETROIT, MICH. © 








WH is it easy to write insurance for 
THE MANHATTAN LIFE 
INSURANCE CO. ? 


BEG AUSE Its premium rates are low; 
Its annual dividends are 
large ; 
The recent examination by 
the New York Insurance 
Department shows the Com- 
pany to be absolutely sound, 
and that it makes no 
discrimination between 
policyholders. 


Direct contracts with exclusive territory 
will be made with good producers. 


Address : 
W. B. LANE, Vice-President 


The Manhattan Life Ins. Co 
66 Broadway, New York City 

















The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. Ss. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
es a 93,563,452 
1907 - - = 102,233,634 
1908 és jrins 109,773,709 


Each year larger than any in the 
previous history of the Company. 
Cc need Busi 1858. 











| NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern’s 
new business during the past four years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 
centages: 
penses Mortality Interest 


1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
"Bee° fig Northwestern's Policy contract 
See The Northwestern's policy contrac 
with its Dividend Options, aid-up and En- 
dowment Options, Options of Settlement 
and the mium Loan feature. 

Issues Partnership and Corporation In- 
surance. i ¥ 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


























THE EASTERN UNDERWRITER. 








April 15, 1909. 





Fee A SY ee SOO 





Wy Rast omar 


EDUCATIONAL SERIES. 


ARTICLE II 


“The Construction of Premiums for Limited Payment, 
Endowment and Other Policies.” 


By Henry Moir, Vice-President Actuarial Society of America, Associate Actuary Home Life Insurance 
Company of New York and author of “ The Life Insurance Primer.” 
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The subject of this article is “The Construction of 
Premiums for Limited Payment, Endowment, and 


ther policies.” 

Now, this promises to be the most technical of the 
eries, but I shall do my best to make the princi- 
ples clear and to avoid technical terms and algebraic 
demonstrations. I do not know whether you have 
heard a Scotch definition of metaphysics. I shall 
ranslate from the Scotch dialect, although a story 
like that always loses in translation. The defini- 
ion is this: “If one man speaks and another man 
listens, and neither of them know what is being 
talked about,—that is metaphysics”; but I hope 
that we shall not be so far apart in our understand- 
ng as that. 

In our first article we dealt with Yearly Term pol 
icies and investigated the cost of one year’s protec- 
tion. We also combined discount rates with the 
rates of mortality shown in the Mortality Table and 
saw how it was possible to calculate the single pre- 
mium for a Whole Life policy by examining the pay- 
ments which would have to be made if the table ex- 
perience were reproduced, discounting all these pay- 
ments so as to find their present value, and then 
dividing the total value by the number of persons 
appearing in the table at the age we are dealing 
with. . 

Annuities—Payments to the Living. 

In this article I want to begin by speaking of a dif- 
ferent class of business, but along the same line of 
thought: If we were to pay one dollar to each per- 
son who is alive at the end of the year, then out of 
81,822 persons at age 35, we should have to pay 
$81,090 at age 36, that is, $1.00 to each person who is 
then alive. If we undertook to pay one dollar to 
each of those alive at the end of the second year, 
the sum which would then have to be paid at age 37 
would be $80,353, and so forth from year to year. 

We can apply the same methods to these payments 
and discount them at interest in a manner exactly 
similar to what we did last week in connection with 
the death payments. Now we are considering pay- 
ments for dying, and this means that we are dealing 
with an annuity instead of an insurance. 

Observe from this that an annuity is very nearly 
the opposite of a Whole Life insurance policy. A 
person purchasing a Whole Life policy agrees to pay 
a fixed-sum of money each year he lives and in con- 
sideration of these payments, called the premiums, 
the company guarantees to pay him a certain sum 
when he dies. If a man wishes to buy an annuity, 
exactly the opposite process is gone through: He 
pays a lump sum now, has never any future premi- 
ums to pay, and receives from the company a. sum 
of money annually so long as he lives. The pay- 
ments stop when he dies. 

It is instructive to consider this annuity question, 
because it will enable you to understand better the 
)remium for a Whole Life policy. When a company 
sellg an annuity it guarantees to pay so much each 
year. If you can reverse this process in your mind 
and think of the man selling an annuity to the com- 
pany, you then get a different view of the annual] 
premium which a man pays for life insurance. He 
undertakes to pay an annuity to the company and 
he price which the company offers for that annuity 


*Revised for The Eastern Underwriter from the second 
‘fa series of lectures delivered before the agents of the Home 
Life Insurance Company. 





is the guarantee to pay the sum insured when he 
dies. 


ANNUITY 
Fixed Payment now} ae : { Annual Payment 
or Purchase Price § Secures \ to Purchaser for life 
INSURANCE 
Annual Payment by { Fixed Payment 
Purchaser for Life Secures at Death or 


or Premium Sum Insured 


As already stated, the way to find the present 
value of an annuity is to deal with the number of 
persons who will be alive to draw the payments in 
each year, discount the payments at interest to the 
present date, that is, to the age at which the compu- 
tation is being made; and then, if the value is 
wanted for an individual, divide the total present 
value by the number of persons to whom the annul- 
ties are to be paid. At age 35 we have been dealing 
with 81,822 persons alive. The present value of the 
total payments of one dollar to each person surviv- 
ing each year of life would be $1,629,893 and the pro- 
portion of this amount which would be paid by each 
of the 81,822 persons would be $19.92. 

Last week I told you that the net single premium 
at age 35 is $419.88. Now, if a person at age 35 un- 
dertook to pay to an insurance company $21.08 each 
year he lived, the present value of all the future pay- 
ments would be $19.92 multiplied by $21.08. 

If you multiply these two figures together you wil) 
find that the result is $419.91, differing but three 
cents from the single premium, because the calcu- 
lation is made without taking into account mills, 
while the net single premium which I have quoted 
has been exactly calculated. 


Now, this gives one of the only formulas which I 
am going to use in the course of these lectures, 
namely: 

Annual premium+annuity—single premium. 

We can transform this formula and write it: 

Single premium—annuity—annual premium, 
which change in form is a matter of simple propor- 
tion. In the particular case with which we have 
been dealing at age 35, this would be 419.88+-19.92— 
21.08, which any of you can test for yourselves. 

One of the important responsibilities wihch rests 
upon an Actuary is the duty of preserving equity as 
between different classes of policies. A company 
generally wishes to be in a position of having no pre- 
judice against any particular policy form and no 
preference as to the form to be written. But the 
peculiarities of competition make it exceedingly dif- 
ficult for Actuaries to live up to this theory. We 
have to be practical in our arrangements: otherwise 
we would get constant criticism from the agency 
force. We get plenty of it as it is, and if we lived 
up to all the theories of actuarial science, we would 
get a great deal more. 

In computing the premiums for Limited Payment, 
Endowment, and Term policies we have to adjust 
them in such a way that the benefit to the Company 
should be about the same, whether one form of poli- 
cy is taken, or another. One of the easiest ways to 
enable you to appreciate this will be to deal with 
the Limited Payment policy. In calculating the pre- 
mium rates for this policy we start in exactly the 
same way as we did when calculating the premium 
for a Whole Life policy, that is, with the single pre- 
mium. I have shown you that the Whole Life con- 
tinued payment policy has exactly the same present 
value as a single premium policy. The same princi- 
ple holds good for a Limited Payment. 

In discussing the present value of an annuity I ex- 
plained that we discounted the value on all future 





3 


payments that may be made from the age at issue to 
the oldest age in the table, and then divided this 
value by the number of persons to whom annuities 
are assumed to be granted. Now, there is no neces- 
sity for carrying the calculation to the extreme ot 
life. We could just as easily make the calculation 
for a period of years and find the value of the annu- 
ity payments which would be made at ages 36, 37, 
etc., up to age 55, stopping at the latter point. If we 
did this, the value of the annuity for the twenty 
years would, of course, be considerably less than if 
the payments were continued for the whole of life. 
The average value for each person is only $14.07, 
whereas the whole life annuity value is $19.92. Us- 
ing this temporary annuity we then get back to the 
formula that I have given you and use it again, 
namely: 

Annual premium+ Annuity 
or after being transposed: 


Single premium, 


Single premium::-Annuity=Annual premium 

In other words, we get the premium for a Limited 
Payment policy by dividing the same single premi- 
um that we used for a Whole Life policy by the 
smaller annuity value which covers the period of 
years to which premiums are limited. In figures we 
have $419.88+14.066—$29.85. 

This figure $29.85 is the net premium (American 3 
per cent) for a Twenty Payment policy at age 35. 

In computing the premiums for a Term policy fm 
a fixed period of years, we have to apply the limita- 
tion both to the death benefit and to the premium 
payments. We limit the value of the sum insured 
to the payments which will be necessary during a 
period of five, ten, fifteen or twenty years, and then 
divide that reduced amount by the annuity corre- 
sponding to the same period 

An Endowment insurance is different in several 
respects from the other forms of policy. Perhaps 
one of the easiest ways to explain it is by splitting 
the benefit, that is, the sum insured, into its two 
component parts: 1st., you insure a man’s life for a 
temporary period of twenty years, and, 2nd., you 
guarantee to pay the sum insured to all those who 
live out the twenty years. 

I have already explained to you how we can ob- 
tain the single premium for the Term insurance. 
The single premium for the other part, commonly 
called the pure Endowment, is also obtained very 
simply. If 81,822 pure Endowments were issued at 
age 35, we find by the Mortality Table that 64,563 of 
these people would live to age 55 to draw their sums 
insured. If $1,000 be paid to each on survivance a 
total of $64,563,000 would have to be paid twenty 
years hence. If this amount were discounted at 3 
per cent. interest for twenty years, the present value 
would be $35,746,983.59 Finally, if this present 
value were divided equally among the 81,822 people, 
the single premium for the pure Endowment is ob- 
tained, namely: $436.89. 

For the Endowment policy therefore the one for- 
mula that we are using is slightly changed and modi- 
fied and becomes: 

Annual premium x term 
for Term policy+Single 
ment, 

Or, when transposed by simple proportion 


annuity 
premium 


Single 
for 


premium 
pure Endow- 


Aono’ Presitum Single Term Prem.-}-Single End P'm 
Term Annuity 

These are the important forms of policies and the 
only forms with which you need trouble to becom? 
familiar in a technical sense. 

There are a great many freaks in life insurance, 
some of which I should like to ®xplain to you. I 
carry two freak policies myself. One of them is an 
Endowment insurance payable at age 70 and par- 
ticipating all the time at a uniform rate of participa- 
tion, but the premiums are limited to ten years, so 
that I get rid of premium payments and still enjoy 
the insurance protection, as well as providing for my 
own old age. 

The second freak that I carry is a policy on which 
I pay premiums to the age of 70. If I am alive at 
that time, I draw 10 per cent. of the sum insured 
each year from age 70. If I live to age 80 I have 
received the entire sum assured, but the 10 per cent. 
annual payment will still be made to me as long 
as I live. If I die between 70 and 80 the balance of 
the sum insured will be paid at death. A form of 
policy like this may appeal to life insurance men, 
and very properly so; but it is altogether too intri- 
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cate for ageats to sell freely to the public. Tae 
public want something simpler. 

There are two other forms of policy about whicn 
I have a few remarks to make. The first is the 
Iustalment policy with which most of you are already 
familiar. Suppose that one of you aad been talking 
to a prospect and had almost reached the point of 
closing him for a $10,900 policy on the 20 Paymeni 
Life plan at the regular premium rate. The ageat 
of a company from another state comes along and 
says to your prospect: “Oh, I can offer you far 
“cheaper insurance than that. The premium you 
“propose to pay is $362,20. I can give you a policy 
“for $10,000 for $275, and what is more it has a very 
“advantageous feature, which I'll explain: You can 
“never trust a widow to invest money properly, and 
“instead of paying the sum insured to her in cash, 
“my company will pay it to her annually as she 
“neads it. This is far better for ner. You shoula 
“take my policy in the ‘Misrepresentative Life Insur- 
“ance Company.’” And so the insurance is closed, 
the applicant thinking that he is getting $10,000 
worth of protection at about three quarters of the 
regular rate. You come along to your prospect a 
week: later and find he has placed the iasurance on 
an Instalment form, fully believing the other agent’s 
statement that he has obtained cheap insurance. He 
may even add insult to injury by intimating that 
you had been playing a bunco game on him and 
offering a second rate policy at a first rate price! 

From what I have seen of Instalment policies I 
thoroughly believe that two out of three of tiem 
are sold in some ‘such way as the above indicates. 
In many cases there may be no intention to deceive 
the prospect, but in very few cases indeed does the 
applicant understand properly the nature of his 
policy and realize that he gets the identical cash 
equivalent in the one form that he does in the other. 

Another policy of very great interest is the Con- 
tinuous Instalment Policy, which guarantees pay- 
ment of the sum insured in twenty annual iastal- 
ments, with the continuance of these instalments 
after twenty years to a named beneficiary so long 
as she may live. The idea is excellent! But in 
my opinion the Continuous Instalment Option cona- 
tained in all New York standard policy forms gives 
the insured what he really wants in a much more 
desirable form. 

If you explain to any man who is considering a 
Continuous Instalment policy the following facts: 

(1) that he has to pay an extra premium for the 
continuance of the instalments; 

(2) that if he and his wife live to a moderate old 
age, the benefit for which this extra premium is 
paid becomes worthless; 

(3) that if the beneficiary snould die before the 
insured, the extra premium is lost and no benefit is 
received in exchange; 

(4) that if the beneficiary dies within twenty 
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years after the insured, the extra premium has been 
expended for naught; and 

(5) that it is only in the unusual case of the in- 
sured dying young and the beneficiary dying old that 
any particular advantage is obtained from the extra 
premium; 

You would find that you could place a policy at 
the regular rate with the Option feature every time 
in competition with the continuous instalment policy. 
There is nothing that the public dislike so much as 
te feel that they are paying out money for nothing 
and that is too frequently the condition when paying 
for the additional benefit under a continuous instal- 
ment policy. You can make exactly the same talk 
with the option and show that the insured cana se- 
cure definite provision for his widow by that means 
so long as she lives; he can provide that this form 
of settlement must be adopted, that the beneficiary 
cannot anticipate her income; and the longer they 
both live the larger is the annuity which the benefi- 
ciary receives. This is, as it should be, without 
payment of any extra premium. If an applicant 
wants a survivorship annuity, sell him one sepa- 
rately; but the public don’t want suca contracts! 

There are a great many other freak policies with 
Gold Bond features and coupon attachments, but 
most of them are now being igaored by high grade 
life insurance agents who feel that the simpler a 
policy contract can be made, the more effective is 
the salesmansaip, also that satisfied policyholders 
are the best assets that any life insurance agent, 
who intends to stay in the business, can have. 

I now come to the last section of this rather tech- 
nical lecture, namely, the loading in annual premi- 
ums; so far we have been dealing with net premiums 
only, that is with the cost price, and not the selling 
price. The annual premium for a whole life policy 
consists of three elements, the first two of which 
are included ia the net premium. One part of the 
premium is carried to reserve each year, and accu- 
mulated so as to enable the company to pay the 
claim when a claim arises. 

A second part is used each year in meeting the 
policy’s proper share of the death losses, and a third 
part, commonly called the loading, is added for ex- 
penses, for dividends, etc. This loading is interesting 
to the agents because it enables the companies to 
pay their commissions; also it forms (with doubtful 
propriety) one of the principal measures used by the 
Armstrong Laws for limiting the expenses .of com- 
panies. 

Some explanation of these three sections in a 
Whole Life, a 20 Payment Life, a 20-Year Endow 
ment, and a 20-Year Term policy at age 35 may be 
given in schedule form: 
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Age 35 

Premium FIRST YEAR _ 

g E 

x z 2 ees ave 

2 Eo) = Son s2e 

Bes eg a3 335 gh 
Hadlow Bsa §8e 

AL) =e (3) (4) (5) (5) 
Ordinary Life $26.35 $21.08 $5.27 $8.57 $12.51 
20 Pay. Life ..36.22 29.85 6.37 8.50 21.35 
20 Yr. Endow. .49.85 41.97 7.88 8.39 33.58 
20 Yr. Term ..15.71 10.91 4.80 8.67 2.24 

ms : SECOND Y 
Ordinary Life .26.35 21.08 5.27 8.59 BAR 49 
20 Pay. Life ..36.22 29.85 6.37 8.43 21.42 
20 Yr. Endow. .49.85 41.97 7.88 8.21 33.76 
20 Yr. Term ..15.71 10.91 4.80 8.79 2.12 
THIRD Y 

Ordinary Life .26.35 21.08 5.27 ts es OFT 
20 Pay. Life ..36.22 29.85 6.37 8.35 21.50 
20 Yr. Endow. .49.85 41.97 7.88 8.00 33.97 
20 Yr. Term ..15.71 10.91 4.80 8.91 2.00 


There are several very interesting points in the 
above schedules to which I wish to call your atten 
tion. In the first place, you will observe that the 
expense loading is very moderate in relation to the 
premiums charged, being less than 20 per cent. of 
the premium for an Ordinary Life policy, and only 
about 15 per cent. of the premium for a 20-Year En- 
dowment. Yet, out of these expense loading, a con- 
tribution is made to the surplus fund and a portion 
returned to policyholders as dividend, to be more 
fully explained later on. 

The two principal columns to which I direct your 
attention are the Initial Cost of Insurance and th: 
amounts carried to Reserve. Please observe particu- 
larly that the cost of insurance is greatest in the 
case of the 20-Year Term policy, also that under this 
form of policy, as well as under the Ordinary Life 
plan, this cost of insurance increases in the secona, 
third, etc., years. Observe further that the entire Net 
Premium given in column (3) is absorbed in the 
Cost of Insurance and Reserve in columns (5) and 
(6). These two figures exactly equal the net pre- 
mium. 

In the case of an Bndowment policy the cost of 
insurance decreases rapidly. In the third year it is 
91 cents less per thousand than the cost under a 
20-year Term policy, and this difference becomes 
greater and greater until in the twentieth year, the 
cost of insurance under the Endowment policy is nil, 
while the cost under the Term policy has increased 
to $16.90. This figure is more than the net premium, 
the balance of Cost being drawn from Reserve. 

The amounts carried to Reserve form the fund 
from which surrender values, including paid-up and 
extended insurance values and policy loans can be 
paid. 

The foregoing tables are worthy of careful study, 
and I shall have occasion to refer to them later in 
connection win the three lectures on Reserves, Sur- 
render Values, and Dividends. 
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Lee C. Robens, Formerly With Reliance, 
General Agent For Connecticut, 
Headquarters at Hartford. 





D. F. Appel, vice-president of the New 


secretary, and F. A. Wallis, Supervisor 
of Eastern Agencies respectively of the 
Home Life, attended Agencies dinners 
held at Boston Tuesday evening and 
Portland, Me., Wednesaay evening of 
this week. 


York City general agent of the Mutual 
Benefit Life has opened up an additional 
office at 100 William street, with Robert 
L. Jones in charge. This office will be 
used for the purpose of developing and 


Succeeds Samuel Quinn as Chief Execu- 
tive of Great American Life ~Insur- 
ance Company. 





At the lately held meeting of stock- 





England Mutual Life has appointed Lee 


educating new agents. 


holders of the Great American Life, of 





C. Robens of Pittsburg, general agent 
of the company for Connecticut, with 
headquarters at Hartford. The present 
office of the New England in that State 
is located at Waterbury, but new quar- 
ters will be ready at the capitol city for 
Mr. Robens to take charge on May 1. 

Mr. Robens has 
identified with life insurance affairs in 
Western Pennsylvania for many years. 
Beginning as a successful solicitor for 
the Northwestern Mutual Life, he re- 
signed to become assistant manager of 
the Mutual Life in that territory. 

Subsequently he was appointed gener- 
al agent of the New England Mutual 
Life with headauarters in Pittsburg. 

When the Reliance Life was formed. 
with a paid-in capital and surplus of 
$2400.000, Mr. Robens was tendered 
and accepted the position of secretary 
and later was appointed director of 
agencies for the entire country. 

Mr. Robens is a hustler, with a 
thorough knowledge of life insurance, 
and he will represent a good company 
in an excellent territory. The combina- 
tion will mean a fine business for the 
Nig Theta Bete n 





the Nutmesr State 


: OLDEST 
been prominently IN 


AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, 





STRONGEST 
IN THE 
WorRrLD 


New York, N,. Y. 


St. Louis, the following named were 
elected directors of the company: 

Massey Wilson, of the law firm of 
Tyson, Wilson and Martin of Montgom 
ery, Ala., and formerly attorney-general 
of Alabama; August Schlafly, largely 
identified with banking interests of St. 
Louis; George P. Murrin, capitalist and 
well known among the oil interests o1 
West Virginia, Pennsylvania and IIli- 
nois; J. W. Perry, vice-president Nation- 
al Bank of Commerce; Henry Miller, 
vice-president and general manager Wa- 
bash Railroad Company; P. J. Doerr, 
capitalist and principal stockholder of 
the Lafayette Bank; Wm. H. O’Brien. 
a prominent attorney and genera] coun- 
sel of the company; Samuel Quinn, 
former president of the company; John 
B. Christensen, identified with railroad 
interests in Texas. 

The directors in turn on Saturday last 
chose the following éxecutives: 

Massey Wilson, president; August 
Schlafly, vice-president and chairman of 
fnance committee; Buford McKinney, 
secretary; Charles Kell, assistant sec- 
retary and P. J. Doerr, treasurer. - 

Other officers to be elected at an ad- 
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JOHN HANCOCK’S NEW MANAGER. 





Successful Washington, D. C., Represen- 
tative Placed In Charge of New 
York City Agency. 





William N. Compton, for several 
years associated with the John Han- 
cock Mutual Life at Washington, D. C., 
has been appointed general agent of the 
company for New York City, succeed- 
ing George L. Stimmel who resigned re- 
cently to engage in another line of busi- 
ness. 

The appointment, which was made by 
R. K. Eaton, Superintendent of Agents, 
is im line with the well-known practice 
of the John Hancock Mutual advancing 
men from its own ranks when openings 
for a Jarger sphere of usefulness and re- 
sponsibility occur. 

The life insurance fraternity of New 
York City is to be congratulated upon 
the accession of a man of the caliber ol 
Mr. Compton to its ranks. 

For five years he was associated with 
the New York Life in the National Cap- 
itol, being a member of its $100,000 
Club. During the past four years he 
has been in charge of the Washington 
office of the John Hancock Mutual Life, 
which is included in the territory of 
Ernest J. Clark, general agent at Balti- 
more. In this capacity he has produced 
a fine business for the company and has 
ever stood for the best methods of so- 
liciting and securing applications. 

Born in Alabama some thirty-seven 
years ago, Mr. Compton, after a prelim- 
inary education, entered the University 
of Alabama from which he graduated 
with high honors. Prior to taking up 
life insurance he was some nine years 
connected with a bank in a clericai 
capacity. 

He is a Scottish Rite Mason, a mem- 
ber of the Sons of the American Revo- 
lution, Phi Delta Dheta Association, 
and a member of the University Club of 
Washington, being chairman of the 
Board of Admission. 


That the John Hancock wili continue- 


to be well represented here, goes with- 
out saying. 

In a letter to The Eastern Under- 
writer speaking of Mr. Compton, Mr. 
Clark of Baltimore says: 

“He not cnly was. probably the most 
successful and best personal writer of 
insurance in Washington, but so distin- 
gsuished himself as a manager for that 
départment of my agency that the com- 
pany selected him above all others to 
succeed Mr. Stimmel as general agent 
for New York. Mr. Compton enjoyed a 
very wide popularity in Washington, 
especially among college and university 
graduates, having been national presi- 
dent of one of the leading college Greck 
letter fraternities. He was also a mem- 
ber of the Board of Governors of the 
University Club of Washington, and ac- 
tively identified with various other or- 
ganizations. 

“While his leaving my agency consti- 


~ tutes a severe personal loss to the writ- 


er, yet it gives me great pleasure to 
be able to present to our company a 
man so eminently fitted.and qualified to 
assume the responsible position of gen- 
eral agent for New -York City.” 





American National Life Notes. 





The American National Life of Lynch- 
burg, Va., through the efforts of Super- 
intendent of Agencies Stuart A. How- 
ard, has recently closed contracts in 
Texas with four general agents, as fol- 
lows: Adams B. Vera, Fort Worth; B. 
i. Dyer, Bonham; Thos. J. Houston, 
San Antonio, and Brooks Haynie, Hous- 
ton, who, with E. S. McKenney, Waco, 
make five general agencies, covering the 
entire State. 

The company has just been licensed 
to do business in North Carolina. 8. L. 
Miller & Son, of Columbia, S. C., will 
have the larger part of North Carolina 
territory added .to their general agency, 
the northeastern portion of the State 
being handled from the home office. Mil- 


ler & Son have already appointed agents | 
in the territory as follows: Caldwell &| 
Norment, Lumberton; Claude Murray, 
Wilmington; B. F. Bundy, Laurinburg; 
C. A. Skipper, Rockingham. 

Stuart A. Howard, Superintendent of 
Agencies, who has been in Texas for 
a couple of months in the interests of 
his company, left Galveston by steamer | 
for New York, April 7, accompanied by 
his wife and son. The return from 
Yexas by this route is for a little rest 
after very strenuous but successiul 
work in Texas. 





ECONOMIC LIFE RE-INSURES. 





Business Taken Over by Postal Life— 
.. Incompetent Management its Un- 
doing. 





In our issue of April 1, reference was 
made to the troubles of the Economic 
Life, which maintains its principal 
office in Philadelphia, and its change of | 
management. 

It has been known for some time that 
the company’s license to do business 
in both the States of Pennsylvania and 
New Jersey had not been renewed, tae 
Pennsylvania Insurance Department re- 
fusing to accept the statement filed by 
the company. The refusal came as a 
surprise to some of the directors and 
resulted in the resignation of W. W. 
Ruley as president. 

The present president, Mr. Wetherell, 
accepted the position temporarily and 
it is stated that efforts to secure a cap- 
able life underwriter to assume the 
task of reorganization have been un- 
availing. At any rate overtures for re- 
insurance have been made wita several | 
companies and advices from Philadel. | 
phia are to the effect that a deal has 
been closed for a merger with another 
company, but which will mean the re- 
tirement of the Economic Life from the 
underwriting field. 

Speaking of the predicament in which | 
the company found itself. one in touch | 
with the situation says that he “never | 
ran across such an example of misman- | 
agement and reckless extravagance;” | 
that false statements were filed with | 
the Pennsylvania Department and tha! 
those responsible therefor would have 
been prosecuted, had it been a Pennsyl- 
vania corporation. 

The company is chartered by Dela- 
ware and the hands of the Insurance 
Department of that State are tied be- 
cause it has issued a certificate attest- 
ing the solvency of the company since 
the beginning of this year, the action 
following an examination of the com- 
pany’s affairs. 





Since the above was written we are 
advised that the Economic Life has re- 
insured its business in the Postal Life 
Insurance Company of New York. 

The latter institution commenced 
business in June, 1905, as the “Life In- 
surance Club of New York,” its object 
being to write business direct with the | 
assured, i. e., without the assistance of | 
agents. An auxiliary organization was | 
formed for the purpose of procuring 
business through a campaign of publici- | 
ty, this latter organization paying all | 
expenses in the procuring of insurance. | 
On November 22, 1906, the company | 
was authorized to adopt its present 
title. 

At the beginning of 1909 its total in- 
surance in force was $2,830,772. 








Will Arrange Meetings. 





The Pittsburg Life Underwriters As- | 
sociation has appointed committees to 





£ As a prospective buyer of insurance is it not highly) 
significant to you that this Company wrote during its 


FIRST FOUR WEEKS 
81,000,000 Insurance! 


And is it not further and doubly signifi- 
cant that we have, written, at the end of 


OUR SECOND MONTH 
82,000,000 Insurance! 


This company his passed the prime stage and has demonstrated beyond 
a doubt that it is founded on true insurarce principles. It has behind it the 
uncearing offorts of a thoroughly orgavized corps of workers whose enthu- 
siasm and applied efforts of the past are a guarantee of the stable future of 
this organization 

The “*SPECIAL POLICY” which we are NOW offering has had much 
to do with our success. Ask for particulars. 


J. WARREN LYTiE, President 


STANDARD MUTUAL LIFE INS. CO. OF AMERICA 





Home Offices : Twentieth Floor, Commonwealth Building, Pittsburgh 








arrange for the various meetings. The 
schedule is as follows: May, Fred H. 
Rhodes, A. R. Mackey and T. W. Pome- 
roy. June, Wm. M. Duff, W. J. Powell, 
and Wm M. Furey. October, E. R. Cor- 
nell, Jos. A. Butler and M. C. Adams. 
November, L. J. Regan, T. F. Myler 
and W. M. Wood. December, Harry 
H. Greer, Lee C. Robens and E. R. 
Putnam. January, J. J. Thompson, C. 
K. Brust and Norman S. Wooldridge. 
February, R. K. Wilson, James E. 
Glass and C. A. Foehl. March, Jas. A. 
Wilson, A. E. Kent and A. S. E. Kin- 
sey. Apri', A. Bert Brown, F. W. 


MANY GOOD PLACES 


are waiting for the 
RIGHT MEN 


Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights, 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

EDSON >, ZCOPIELD. Ba 














Ries, Jr., and Lee K. St. Clair. some | THORNTON, meets fr Yok 
THE GREAT AMERICAN’S THE POLICYHOLDERS 
LIFE BOND a 





EQUITABLE LIFE 


AGENT’S CONTRACT 
With Monthly Salary OF IOWA 
are pleased and satisfied. They do 


Something entirely NEW in the not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer. Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies 





agency line, securing the 
agent’s work as a 


Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 


ST. LOUIS, MO. Lowest Net Cost 














Good 
General Agency Contracts 


can be secured from 


National 


Lite JIusurance Company 
Montpelier, Wt. 














THE POLICY HOLDERS MUTUAL LIFE INSURANCE COMPANY 


PHILADELPHIA 


One of the most attractive OF salable propositions for the agent, in the state of Pennsylvania. 
If you area “‘Live Wire’’ and want to connect with the squarest, easiest selling proposition in the state, ask for plans, addressing 


F, L. SMART, INVESTMENT SALES AGENCY COMPANY, Real Estate Trust Building, Philadelphia, Penna, 





The “death rate increases with age. 
In any large body of men the percent- 
age of deaths will increase yearly, until 
the last man dies at near the century 
mark. When a life insurance company 
begins its career, its members are most- 
ly young, and none are very old. With 
every year thereafter, the relative num 
ber of old men will increase, and the 
chances of death in the case of every 
existing member will be greater than 
in the year before. Thus the cost of 
carrying each man’s insurance will in- 
crease with every year. 

Old line insurance is safe, for the 
reason that the company accumulates 
a reserve or, as it may be termed, a 
mortality fund, to the credit of each 
policy proportionate to the increasing 
risk of death. On an ordinary life coa- 
tract of $1,000 issued at age 35 the re- 

















The assessment system makes no pro- 
vision, or at best but a very inadequate 
provision, for the increasing death rate. 
In the earlier years, while the members 
are all young, the mortality is low, and 
accordingly the ordinary receipts more 
than suffice to pay current losses, and 
the small surplus left over at the end 
of the year may be accumulated as an 
emergency fund, to be drawn upoit 
when the mcrtality in any year exceeds 
the receipts. Unfortunately, this ac- 
cumulation is of uncertain amount—a 
mere matter of guess work and chance. 
It is not the result of mathematical de 
termination, and does not increase in 
proportion to the increasing mortality. 
When once a society begins to draw 








RULES REMAIN UNCHANGED. 





New York Life’s Position To-day in Ac- 
cepting Risks Same as Heretofore. 
Let me “nail” a canard that seems to 

have had its birth recently either in the 

minds of designing competitors, or in 
mistaken notions, says k. R. Perkins, 
vice-president of the New York Life. 

Several field men have the impression 

that because the New York Life is gar- 

nering a large new business, and be- 
cause we have recently had, against our 
will, to terminate business relations 
with part-time agents, the company is 
passing more severely upon new appli- 
cants for insurance and declining busi- 
ness at random. The New York Life 
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serve at the end of the first year is 
$11.76. Ten years later, when the 
chances of dying have largely increas- 
ed, the reserve amounts to $135.76; 
while thirty years later, at age 65, 
when the probability of dying is far 
greater than at the beginning, the re- 
serve is $504.71, or sufficient of itself 
to pay more than half the face amount 
of the insurance in case of death. 
Under this system the increasing 
death rate which results from the in- 
crease in the number of old men ina 
company, cannot in the least reduce the 
ability of the company to pay its losses. 
If a member who insures at age 35 dies 
one year later at age 36, his policy’s 
pro rata share of the accumulated mor- 
tality fund or reserve is $11.76, and this 
will be applied toward the payment of 
the claim. The company, therefore, 
has to put up a balance of only $988.24 
to make up the $1,000. If he lives to 
45, his share of the reserve will be 


A STORY OF TWO PYRAMIDS ~ 


$135.76, and it will only be necessary 
for the company to raise a balance of 
$864.24 in case of death. At 65, with 
a reserve of $504.71, only $495.29 more 
will be required to pay the loss. The 
death rate will be greater at these older 
ages, but the accumulated reserves will 
exactly compensate for the larger aum- 
ber of deaths. At 8&5, the reserve is 
$834.43 and the loss will be only $165.57. 
To be on the safe side, the mortality 
table assumes that no policyholder will 
live beyond the age of 96, and accord- 
ingly every policy’s share of the ac- 
cumulated reserve or mortality fuad 
at that age is equal to the face amount 
of the insurance, or sufficient to pay 
the same in full, whether the insured 
dies or not. 

Thus it is apparent that it would be 
just as easy for an old line company 
to pay its policies if all its members 
had reached the age of 65, as it. was 
when they were only 35. It could pay 


THE LEGAL RESERVE PYRAMID. 
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all death claims as easily even if the 
members were now all 80 or 85 years 
of age. Im fact, it would be quite as 
easy for a company to pay its losses if 
all its members had reached the age 
of 96, as it was when they were only 
35, for at 96 the accumulated resarve 
would be equal to the face amount of 
the policy and sufficient of itself to pay 
it in full. 

The old line company has the 
strength of the pyramid. From year 
to year, though the chances of dying 
increase with the increasing age of the 
insured, the amount of the actual loss 
grows less and less. Year by year, and 
block by block, the reserve piles up; 
thus, as the pyramid grows, the loss in 
case of death diminishes steadily, until 
at 96 the reserve is complete and there 
can no longer be any loss at all in 
case of death. 

The structure reared on such a plan 
can never fall. 











The Structure Reared on Such a Plan Can Never Fall. 
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upon this fund, the latter diminishes 
rapidly. Meanwhile the death rate goes 


on increasing until it becomes neces- 
sary to increase premium rates or levy 
extra assessments, as has happened al- 
ready, more or less frequently, in tne 
case of every assessment company Or 
order that has been in existence for a 
moderate length of time. 

When an increase in rates becomes 
recessary, widespread dissatisfaction at 
cenee ensues. Many lapses occur, and 
these are practically among the young 
and the strong. The invalids and those 
that are no longer insurable rarely 
lapse. Some of the aged, who are still 
strong and vigorous, may withdraw; 
but, as a rule, the old men will stay, 


THE ASSESSMENT PYRAMID. 





Effect of Increasing Cost. 


has not changed its rules or customs in 
medical selection, nor does it intend to 
do so. It stands today in this respect 
exactly as it has stood, weighing from 
experience the medical, financial and 
moral factors surrounding a risk—rec- 
ognizing the value in each human life 
(where disease is not prevalent), and 
endeavoring to fit a policy to that life. 

* * * The New York Life is to-day 
insuring a wider range of lives, occu- 
pations and conditions than ever, be- 
cause the company’s sixty-four years ex- 
perience, study and continuous re- 
search, together with its recognition of 
development in medical science, enable 
it to proceed scientifically. * * * 
In a nutshell—the company’s estimate 
of a risk today is broader instead of 
being narrower. 





and especially those that are in feeble 
health. Thus the proportion of old 
people and invalids remaining in the so- 
ciety soon becomes much greater than 
before, and a further increase in the 
death rate follows, requiring another 
advance in premium rates, to be follow- 
ed in turn by further withdrawals. The 
lapses of the young and the strong now 
multiply more rapidly than ever; the 
death rate and cost increase by leaps 
and bounds. premiums are advanced 
and more sound lives withdraw; the 
mortality grows and premiums advance 
again. Thus in ceaseless round the pro- 
cess continues, until the inevitable end 

the coming of the receiver—to whose 
tender mercies will be committed a for- 


MUST SUPPLY DATA. 





Minnesota Department 
Life Companies Furnish Informa- 
tion on Deferred Dividends. 





The Minnesota Insurance Department 
is insisting that the life companies 
furnish data as to apportionment of de- 
ferred dividends as required by the con- 
ference blank. Some companies are op- 
jecting to giving the figures according 
to this blank. The department however 


is taking a firm stand and has given 
notice to odjecting companies that mn- 
less they furnish this information as he 
desires it within a prescribed time, they 
must show cause for their licenses not 
being revoked. 


ene 6 ve fe 
lorn remnant of old men and invalids 
These have nothing to hope for, for 


never in past experience have tne avall- 
able assets in the hands of the receiver 
of an assessment company sufficed to 
pay even a moiety of the death claims 
already accumulated, 

The assessment system has the weak 
ness of an inverted pyramid. The cost 
is small at first but advances with the 
fiight of years, until the burden becomes 
greater than any can bear. Instead of 
an adequate and growing reserve to pro 
vide for the advance in the mortality of 
later years, the increasing cost keeps 
piling up, block by block, until the top- 








Insisting That 


heavy structure tumbles of its own 
weight into irretrievable ruin. 
1860 49th Year 1909 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets...... yd acts assed $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 
See er ere 
Dividend Endowment 
Fund (Deferred 
Co aan eee 1,970,463.00 
eee 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


20,471,723.76 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 
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TO AMEND INSURANCE LAW. 





(Continued from page 1.) 
iere has been little encouragement for 
xertion along this line. Under the 
roposed plan, there would be a margia 
or the General Agent after tae tenth 
ear—delayed remuneration but some- 
hing nevertheless. 
Details of Proposed Amendments. 

Section 7. This section is amended so 
is to provide that all examinations of 
usurance companies so far as the same 
nay be necessary under the statute or 
vithin the discretion of the Superin- 
‘endent shall be at the expense of the 
tate. This amendment is in accord 
with recommendations of the Depart- 
1ent in sevéral of its latest reports and 
1f the Governor in his last annual mes- 
age. The insurance companies are a 
ource of revenue to the State each year 
to the amount of $1,500,000, while the 
xpenses of the Department amount to 
ess than $200,000. It is urged that ex- 
aminations are peculiarly and solely in 
the interest of the general public and 
rightfully the expense therefor should 
be charged against the general fund. 
The lead that New York is asked to take 
in this matter would be of far reaching 
ffect as an example to other States. 
Section 18. This section provides for 
what is known as the amortization 
method of valuing bonds. The language 
ised is that recommended by the De- 
partment in its last report which seems 
to have been universally approved by 
men versed in financial affairs. In ef- 
fect it is simply intended to provide a 
method whereby the valuation of bonds 
held by the companies will not be af- 
fected by market fluctuations. The Su- 
perintendent of Insurance is given 
power to supervise the methods of cal- 
culating values and the corporations 
will have the option of using market or 
book values in case they are less than 


the amortized values provided for by 
the statute. 
Section 22. The amendment to this 


ection outlines details which must he 

complied with in case a reinsurance of 
. New York institution is effected. In 
other words it is the purpose to have a 
law which is definite in this respect. 

Section 46. Subdivision 4 is a minor 
amendment made necessary by the 
amendment of section 7 requiring that 
expenses of examination shall be borne 
by the state. It eliminates from the re- 
port required from the Superintendent 
of Insurance the amounts assessed upon 
insurance companies for examinations. 

Section 84 deals with the valuation of 
policies and involves technical questions 
only. The amendment requires that an- 
nuities deferred ten or more years shall 
be valued on the table on which the 
premiums were computed. This prob- 
ably is not a matter of interest to the 
public nor to very many of the compa- 
nies. 

Section 88 deals with policies which 
lapse. The change in the surrender 
charge from $25 per thousand to $2.50 
per hundred is simply to provide for 
policies that are not written in multi- 
ples of $1,000 and will not change the 
actual practice of the companies. It 
also limits to three months the time 
within which the policyholder may elect 
to take a cash surrender value. Finally 
it permits the parties to agree at the 
time of making the insurance contract 
as to what option shall become opera- 
tive in default of a selection by the 
owner of the policy. Otherwise the in- 
surance in case of lapse will be con- 
tinued in force at its full amount for a 
length of time proportionate to the 
amount of reserve held against it by the 
company. 

Section 97. This section is amended 
by permitting companies to pay a re- 
newal commission of 5 per cent. during 
ihe 11th to the 15th years of each policy 
contract with the right to make such 
additional renewal commissions contin- 
gent upon the amount and quality of 
business of the agent to whom the re- 
newals may be paid. The section in 


its present form limits the payment of 
commissions to the first ten years of the 
insurance policy. 


Another amendment 








‘THE RASTERN Unbaewartes. 


permits the companies to pay a ‘alow 
tion fee of 3 per cent. after the 15th 
year of insurance instead of 2 per cent, 
Several other amendments intended to 
modify the limitations of this section, 
particularly as to the amount of the 
fund which companies might use in the 
payment of commissions to agents were 
suggested but it was finally found to be 
impossible to secure more than the in- 
crease of the collection fee and the ex- 
tension of the renewal commissions. 

Section 101. The most important 
amendment to be found in the bill is 
the modification of Section 1U1 of the 
present statute which provides for tne 
exact wording of the several forms of 
policies which domestic companies are 
permitted to issue and deliver within 
the State of Now York. The new Sec- 
tion 101 will permit the companies to 
use in addition to the present standard 
forms policies of their own seleciion 
providing they contain what are known 
as the standard provisions, the sub- 
stance of which are stated in the law. 
The right to use these new forms will 
not be effective until after the year 1909. 
There is a further provision that no 
policy shall be issued or delivered in ine 
State until the form has been filed with 
and approved by the Superintendent of 
Insurance. The limitation as to the use 
ot specific forms of policies as provided 
for by the present law was confined to 
domestic companies. The foreign com- 
panies doing business in the State were 
given the freedom of issuing any form 
of policy that conformed to the general 
provisions of the Jaws of this State. The 
Gaomestic companies have objected 
strenuously te this discrimination in 
favor of foreign Companies. The propos- 
ed amendment will put all companies, 
both domestic and foreign, on the same 
basis as to the issuance of policies 
within the Siate of New York. The 
standard provision requirements in tie 
proposed amendment are substantially 
the same as those recommended by the 
Committee of Fifteen, which have be- 
come law iu a half dozen different 
States. This amendment will tend to- 
ward uniformity of legislation between 
different States and will thereby sim- 
plify the business and practices of the 
companies generally. 

Sections numbers 50 and 91 relat- 
ing to the issuance of agents’ licenses 
are to be amended at the suggestion of 
the department, but the amendments 
are important mainly in the matter of 
administrative detail. 


32, 





CHICAGO TO BE MEETING PLACE. 





Penn Mutual General Agents Associa- 
tion to Gather in Garden City. 





The Penn Mutual General Agents As- 
sociation will hold its annual meeting 
in Auditorium annex in Chicago May 
25-27. Officers will be present from home 
office and large attendance of members 
is anticipated. 

Smith, McCary and Co., Chicago gen- 
eral agents, will provide an automobile 
ride and luncheon at South Shore Coun- 
try Club. On the last evening the an- 
nual banquet will be held. 


Wants “April Showers.” 





In a timely “Easter Letter” to the | 
field men of his company President Wil-| 
mer L. Moore of the Southern States | 
Life of Atlanta, says in part: 

“Speaking of paid-for business, allow 
nie to congratulate you on our March 
production and request of you an in- 
creased effort for the month of April. 
If those of you who assisted us in our 
endeavor to reach the March figures for 
which we were striving, will do equally 
as well for April, the sum total of this 
amount, plus the amount that we have 
received from those who have been sit- 
ting on the pipped eggs will give us the 
$700,000 written business which we have 
scheduled for ‘April showers.’ ” | 





“DEATH RATE INCREASING. 





Sounds Note of Warning to Modern 
Woodmen—Predicts New Order or 
Reorganization, 





Dr. E. E. Kaimerton of Milwaukee for 
Many years conspicuous in Modern 
Woodmen affairs and formerly editor of 
its official publication, sees “dark 
clouds” on the horizon which are indica- 
tive of a storm ahead. He is quoted 
as saying: 

“The order cannot live long on the 
Present basis. Each year sees an in- 
crease in the death rate. The assess- 
ment rates are utterly too low, but no 
change demanded by the rank and file 
is adopted. Instead of conserving our 
resources, the order at the last head 
camp meeting in Rockford, LIL, spent 
thousands of dollars unnecessarily. The 
delegates on the first day raised their 
Gwn pay from $5 to $10 a day and mile 
age accordingly. Then they voted a 
salary increase of 33 to 100 per cent. alJ 
around for the executive officers. The 
head counsel’s salary was $5,000, but the 
delegates voted to double it. Directors 
formerly received $15 per diem actual 
time. They now receive $6,000 a year. 
This extravagance, with the low rate of 
assessemeni, will kill the order as sure 


as fate. I do not doubt that there will 
either be a new order formed or an en- 
tire reorganization at Buffalo.” 


Starting Off Well. 








Speaking to a representative of The | 


Eastern Underwriter, Vice-president W. 
H, Sargeant of the Massachusetts Mu- 
tual Life says that the management is 
gratified with the business produced by 
the field men thus far during 1909. The 
new business for the first three months 
was $8,210,000, being an increase of $2,- 
245,000 as compared with the similar 
period of 1908. The production for 
March was over $3,000,000, the largest 
amount secured in any similar month in 
the history of the company. 





Not Contemplating a Change. 





An item to the effect that A. P. Earle, 
actuary of the Columbian National Life 
of Boston, had been elected secretary 
and actuary of a New York Life insur- 
ance company is “news” to Mr. Earie, 
who says that he cannot understand 
how such a rumor gained currency, as 
he has had no negotiation directly or 
indirectly with any company, either in 
New York or elsewhere, looking to a 
change in position. 





Pacific Northwest as an Investment 





Field. 
So impressed was President D. P. 
Kingsley, of the New York Life, with 
the progressiveness of Seattle and 


other cities of the Pacific Northwest, 
during his recent trip to that territory, 
that he decided to recommend to the 
finance committee of his company that 


BERKSHIRE 





LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN A ROBINSON, General Agent 
253 Broadway, New York 
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its mortgages there be considerably 1 in- 
creased. 

Several other leading life insurance 
officers have been in Seattle and the 
Northwest i the last few months max- 
ing investigations with a view #o in- 
creasing loans, and some of the compa- 
lies are not merely in a receptive moud, 
but are quietiy seeking business. The 
insurance companies generally only 
seek down town business property, de. 
clining ali hotel, theatre, or apartment 
house loans, as well as private resi- 
dences. Others, however, have been 
lending on residences for several years, 
on a 40 per cent. basis of valua- 
tion. Loans on residences usually com 
mand 7 per cent., while on the cream of 
ihe business district 5 per cent. is ac- 
cepted as good investment. 


Buffalo Life Underwriters. 





The annual banquet of the Life Un. 
derwriters’s Association of Buffalo will 
be held at the Iroquois Hotel, Saturday 
evening, April 17, 1909. Reception, 6:30 
P. M., Dinner 7 P. M. 

Hon. Thomas E. Drake, Federal Insur- 
unce Commissioner, Washington, D. C., 
and Hon Robert Lynn Cox, General 
Counsel and Manager, Association of 
Life Insurance Presidents, New York 
City, will be guests of the association 
on this occasion, and will speak on In- 
surance topics of great interest. 











STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 1909 
THE STATE MUTUAL LEADS 
Our claim, ** The Best Ever,” is substantiated 
by an impartial Judge; Webb's “ COMPARISONS 


SIMPLIFIED,”’ 1909-1910. This is one of the 
most reliable life assurance statistical works 
and ammlyses published, 

The STATE MUTUAL receives the greatest 


humber of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 


the Ist, 2nd, 3rd, 4th, 5th, loth, 15th, and 2Wth 
years, Ordinary Life, 20 Payment Life and 20 
Year Endowment, age 35 The company 
nearest approaching this record receives 
9,820 credit points. The number « 4 points 
credited to the last company is 5,25 Thus 
we lead the nearest competitor by 665 points 
and the lowest by 5,230. 
If you are a live wire, investigate. 
A. G. BULLOCK, President 


8. H. WRIGHT, 


Seeretary 


EDGAR C. FOWLER, 
Supt. of Agencies 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


LIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 
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YOUR VALUE TO DEPENDENTS. 





Looked at as a cold business propo- 
sition—as we look at fire insurance, we 
will say—how much is an ordinary life 
worth to dependents? It is quite pos- 
sible to figure it out. The tables show 
us the number of years of “expecta- 
tion” at given ages and wita these 
figures we can reckon the present value 
of the individual's income. Assume 
that the income is $1,000. At 4 per 
cent. interest, a man of 20 ought to 
have (or leave) $20,186 if the $1,000 
was to be continued through the 22 
years of his “expectation.” 

But he would reason rightly taat, tak- 
ing his own cost of living out of that 
for his whole family, the amount neces 
sary for the family would be less than 
the $1,000. A fair amount to deduct is 
two-fifths of the whole, and taen we 
have the “insurabl2 value” to the de- 
pendents as in the following table. Re- 
member that the table is on the basis 
of $1,000, and that for larger incomes 
the figures in the last two columazs 
snould be multiplied. 





3 52¢e 
® id Q~os 
2 nS ESAS 

20 42 $12,112 
21 42 12,112 
22 41 11,996 
23 40 11,876 
24 39 11,751 
25 39 11,751 
26 38 11,621 
27 37 11,486 
28 37 11,486 
29 36 11,345 
30 35 18,665 11,199 
31 35 18,665 11,199 
32 34 18,411 11,047 
33 33 18,148 10,889 
34 33 18,148 10,889 
35 32 17,874 10,724 
36 3 17,589 10,553 
37 30 17,292 10,375 
3 30 17,292 10,375 
39 29 16,984 10,19 

40 28 16,663 9,998 
41 27 16,330 9,798 
42 27 16,330 9,798 
43 26 15,983 9,590 
44 25 15,622 9,373 
45 25 15,622 9,373 
46 24 15,247 9,148 
47 23 14,857 8,914 
48 22 14,451 8,671 
49 22 14,451 8,671 
50 21 14,029 8,417 
51 20 13,590 8,154 
52 19 13,134 7,880 
53 19 13,13 7,880 
54 18 12,659 7,595 
55 ze 12,166 7,300 
56 17 12,166 7,30u 
vi 16 . 11,652 6,991 
58 15 11,118 6,671 
59 15 11,118 6,671 
60 14 10,563 6,338 


—The Field, published by the Paoenix 
Mutual Life Insurance Co. 





Automatic Paid-Up Assurance. 


In a bulletin to agents, Edgar C. Fow- 
ler, Superintendent of Agencies for the 
State Mutual Life of Massachusetts, has 
the following to say regarding automatic 
paid-up assurance: 

There seems to be a tendency on the part 
of a few of our agents to be always on the 
defensive on the question of the automatic 
feature of our policy contract. Presumably 
this is due to their early training with com 
panies whose automatic feature is extension. 
Take the offensive and aggressively fight it 
to a finish, not alone because automatic 
paid-up is a Statemutualism, but because it 
more equitably fulfils the spirit and princi- 
ples of pure mutuality. 

For approximately 20 years—1861 to 1880— 
The Massachusetts Non Forfeiture law pro 
vided for automatic extended insurance. In 
1880, Elizur Wright, the noted Actuary and 
Insurance Commissioner, whose underlying 
principle was “the greatest good to the great- 
est number,”’ was instrumental in changing 


the automatic feature of the Massachusetts 
law from extension to paid-up. 
That the interest of the policyholders is 


conserved to a greater degree by automatic 
paid-up insurance than by auntomatic exten- 
sion is evinced by the following: 


If 1,000 persens at age 35 should insure 
upon the Twenty Payment Life Plan for $10,- 
0v0 each and should fail to pay the 11th an- 
nual premium; under the provision for au- 
tomatic paid-up insurance, each would, with- 
out any required action upon his part, still 
be insured for life for $5,070 Paid-up Parti- 
cipating Insurance. The total of such Paid- 
up Participating Insurance upon these 1,000 
lives would be $5,070,000. 

If 1,000 similar persons should so insure 
in a life company granting automatic exten- 
sion and fail to pay the 11th premium, the 
term for which similar policies under such 
condition would be continued in force under 
extended term insurance is 21 year, and if 
among these, deaths should occur in accord- 
ance with the ‘‘American Experience Table 
of Mortality,’’ the amounts paid by such 
company during the 21 years would be as fol- 
lows: 


Ist yeor ....$110,000 12th year ....$170,000 
znd “ .... 110,000 13th “ . 180,000 
3rd ** ... 120,000 14th “ - 190,000 
4th = --. 120,000 15th “ .... 200,000 
5th " .- 130,000 16th “ .... 210,000 
6th “ig .»- 130,000 lith “ . 220,000 
7th .. 130,000 18th * 42+. 230,000 
Sth ... 140,000 19th © eee 240,000 
Oth ss, ... 150,000 20th “ 250,000 
lth = --- 150,000 2ist ‘ «+. 270,000 
ae|CO” . 160,000 
$3,610,000 
DIFFERENCE in favor of auto- 
matic PAID-UP feature $1,460,000 


Furthermore, at the end of 21 years, of the 
original 1,00) such persons, 361 would be 
dead and 63) living with no insurance in 
force. 





Lincense Reinstated. 


Insurance Commissioner McGivney cof 
Louisiana has reinstated the license of 
the Louisiana National Life of New Or- 
leans to do business in that State pend- 
ing the decision of the courts in the 
suit entered by the company. 

President Rice contends that the poli- 
cy contracts of his company are not in 
violation of the statutes of the State; 
that the one particularly criticised can- 
not be construed as a_ participating 
policy. Mr. Rice is guided in his state- 
ment by the opinion of several well 
known actuaries who have given an 
opinion upon the matter. 





Non-Resident Policyholders. 


It is a fact, admitted by all, we believe, 
that the company’s most valuable asset is 
its satisfied membership. It is therefore de 
sirable that each general agent know every 
policyholder in his territory. 

From time to time agents in one field in- 
sure persons in another, and members insur 
ed in one field are constantly moving into 
other fields. In order that each general 
agent may know what policyholders the com- 
pany has in his field, we suggest that an ex- 
change be made between general agents of 
lists of non-resident policyholders, these to 
show the full name, residence of the insured, 
and such other information as is ordinarily 
placed on the register card. 

We suggest, furthermore, that as general 
agents receive applications on the lives of 
non-residents, and as changes of address of 
old members are received, they systematical- 
ly notify the interested general agent. In 
cases where lists of considerable size are ex 
changed between any two general agents, it 
might be desirable for them to arrange for 
the actual transfer of an equivalent amount 
of premium paying business more than ten 
years old, and also for the transfer of all 
nen-premium paying business. 

In exceptional cases, where the insured re- 
sides in one field, and has his business in a 
eontiguous field, the transfer of the business 
would be unnecessary and might even be 
undesirable. 

We believe that the benefits which would 
aeerue from the earrying out of the above 
suggestions would fully compensate for the 
labor involved.—A. A. Drew, Superintendent 
of Agents Mutual Benefit Life in The Pelican. 





Providing for Premiums. 

Noting an article in The Eastern Un- 
aerwriter relative to system in provid- 
ing for insurance premiums, Walter 
Morris the well known fire insurance 
agent of Pittsburg says: 

‘T have for 9 years paid to my wife 
on the first day of each month one- 
twelfth of what my annual: dues for 
life insurance taxes, mortgage interest, 
ete., amounts to.” 





Acting for the West Virginia Insur- 
ance Department, Actuary S. H. Wolfe, 
of New York, is examining the Conser 
vative Life Insurance Company of 
Wheeling. 


OHIO COMMISSIONERSHIP., 


Report That sudge Lemert Will be Suc- 
ceeded by Charles A. Kloeb, of 
Celina. 


There is a recurrence of the report 
that Judge C. C. Lemert, Superintendent 
of Insurance for Ohio, is to be succeed- 
ed soon by Charles A. Kloeb, of Celina, 
now an examiner in the State Bureau of 
Uniform Accounting, and for 28 years 
an experienced life and fire insurance 
man. With Governor Harmon out of 
the city there is no possibility of con- 
firming the report, though the gover- 
nor probably would not confirm it 
anyway, 
dency to act first and—then not talk. 
It may be stated, however, that govern- 
ors of Ohio have shown a general incli- 
nation to appoint good clean lawyers to 
this position, and if Lemert is to be su- 
perseded, of which there is no official 
indication thus far, Governor Harmon, 
as a lawyer, might reasonably be ex- 
pected to follow the lead which his pre- 
decessors have found successful. More- 
over, the personal responsibility of 
Judge Lemert for the Ohio German ex- 
posures, after the department examin- 
ers had been hoodwinked in both his 
own and his predecessor’s administra- 
tions, is quite likely to delay action by 
the Governor. 





The increase in new business of the 
State Mutual Life of Mass. for March 
as compared with the similar month of 
last year was 47 per cent.; the increase 
for the first quarter 43 per cent. 

The net gain in insurance in force 
for the first quarter is $1,829,779. 

Superintendent of Agents Edgar C. 
Fowler started from the nome office on 
April 6 for a swing of the circuit, his 
itinerary being as follows: April 7, 
Utica, 8 Syracuse, 9 Rochester, 10-11 
Buffalo, 12 Cleveland, 13 Detroit, 14-15 
Chicago, 16 Duluth, 17 Minneapolis, 18 


as he shows a strong ten-’| 
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FIRST MUTUAL 


Chartered in America 





NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909....$47,980,647.74 
Liabilities... ..... vebeie 44,476,655.68 
PD odscin nnoesneins 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wn. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 




















St. Paul, 19 Omaha, 2021 Kansas City, 
22 St. Louis, 23 Memphis, 24 Indian- 
apolis, 25 Louisville, 26 Mt. Sterling, 
27 Cincinnati, 28 Pittsburg. 





WANTED 





| 





CENTRAL NEW YORK 


Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district Best territory 
in state. A. 1. Contract to right man. 
Permanent position. Address L. A. K. 
EASTERN UNDERWRITER. 








PRODUCERS OPENING 
In Large Northern New York City with 
best proposition in Life Insurance on the 
market. Want a man WHU CAN SELL 
his goods. If interested get in touch 
with— Address 
K. B. P.. EASTERN UNDERWRITER. 








A LIVE-STOCK INSURANCE Co. 
Preparing to enter New York and New 
Jersey, desires 1epresentatives in these 
States. Opening for General and; Local 
Agencies. 

Address “ Live Stock ” Care of 
THE EASTERN UNDERWRITER. 


FOUR HIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 











AGENCY CONNECTIONS 


for new Casualty Company ‘‘now 
writing business” in Pennsytvania, 
New Jersey, New York and all 
New England States. Excellent op- 
portunity for good producers, 


Address CASUALTY 
care of Eastern Underwriter 








STOCK SALESMEN 


A fully protected and guarantee 

Insurance Agency Company’s Ie J 
being offered to the public. It is a 
thoroughly established, dividend paying 
propossson. and secured by the under- 
ying guarantee ofa large Trust Company 
Salesmen be furnished with an 
attractive and complete selling kit, and 
full line of letters of endorsement and 
acknowledgements of receipt of dividends 
from stockholders, who are among the 
most substantia! and well known business 


men—bankers, manufac 
eators—in the South. aeturers and edu- 


Liberal compensatio 
ability, | address. SOUTH: 


Care EASTERN 2 
YORK, N. Y. ies 


salesmen of 
ERN PROP 
WRITER, NEW 

















LIVE NEWARK, N. J. FIRE AGENT 


Wants first agency of Company writing liberal Lines, 
give good volume of choice business. 


Address «« NEWARK” 
Care of Eastern Underwriter, 105 William Street, New York City 


Can 
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RECORD BREAKING’ YEAR. 


A 





wreat Progress by the Prudential Dur- 
ing First Quarter—Letter of Vice- 
President Dryden. 





Judging by reports given out by the 
Prudential the year 1909 will be the 
‘reatest in line of substantial achieve- 
.ent of any in the history of the com- 
any. In a letter to the field staff dat- 
4 April 5, Vice-President Forrest F. 


Dryden says: 

The first quarter of 1909 has ee a into 
iuistory, and the important and highly grati- 
fying fact that you have achieved wonder- 
fully in both Industrial and Ordinary—.ia 
well as in all else that makes for progress— 
entitles you to great praise, and we extend 
warm congratulation to you all. Nothing 
‘ould be heartier, more enthusiastic, more 
energetic or more effective than your re 
ponse to the call, at the opening of the year, 
for “Expansion, Production and Promotion."’ 

Now we are looking to the work of the 
second quarter—those great producing 
months, April, May and June: and we feel 
sure that what has been dene so far this 
year is but an earnest of the still greater 
things that will be achieved as 1909 advances. 

Judging the immediate future by the im- 
nediate past, we are assured that this is 
soing to be a _ record-breaking year in the 
history of the Company. Divisions, districts, 
as well as agency organizers and other in- 
dividuals, are making new high-water marks; 
they are fully realizing that all around them 
good business can be written in large volume, 
Le they are securing more now than ever 
before. 

All this gives the executive the highest 
eratification. The great thing to strive for 
from now is to have “every member of eve 'y 
district a steady producer of high-grade busi- 
uess, both industrial and ordinary.” 

To this end we wish you all the greatest 
snecess. 


INTENSIVE CULTIVATION. 








A conspicuous feature in connectiou 
with The Prudential since January 1, 
1909, has been the large number of new 
districts established. What is the ob- 
ject? Intensive cultivation or concen- 
trated effort. 

If this is a good move for a company 
—and depend upon it that it nas been 
made by this particular institution oaly 
after mature deliberation—it is also 
good for the agent. 

It is impossible to tell by looking at 
the outside of a house whether applica- 
tions may be obtained from the occu- 
pants or not, hence the advisability of 
“straight canvassing.” Why is it that 
a German truck-farmer secures more 
revenue from two or taree acres of 
ground than a large percentage of 
farmers secure from fifty to one 
hundred or more acres? Not because 
of the possibilities of the ground but 
rather because advantage is taken of 
the opportunities afforded. 

A solicitor in New York started out 
on a canvass of a carefully prepared 
route without being personally acquaint- 
ed with a single individual called upon, 
and in less than six weeks time had 
secured paid-for business aggregating 
over $260,000. In order to obtain such 
results it wags necessary to unswerv- 
ingly and systematically canvass the 
list of people outlined. No time was 
lost jumping from one end or one side 
of the city to tae other. 

The average man can only do one 
thing at a time and do it well and those 
who follow such a course are geverally 
well paid by results achieved. 





Colonial Life Notes. 





The Colonial’s first quarter terminat- 
ed in record-smashing shape and the 
second three months give every sign of 
doubling any like period. The April 
campaign is intensified by the Tri-State 
Contest in which Captains Burn, Griffin 
and Fenimore are leading New York, 
New Jersey and Pennsylvania respec- 
tively. To cap the climax of enthusiasm 
the president’s letter concerning the 
June convention gave opportunity to a 
large number of assistants to win a trip 
and enjoy the inspiration of the occa- 
sion. 

The following changes are recently 
reported by the Colonial: Appointments 


to Assistancies: Otto Schell, 
Philadelphia; Simon Fox, Williams 
burg; J. C. Heist, Jersey City; William 
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! 


West | 


Painter, Norristown; Adam Fehr, Wil-| 


liamsburg; Morris Green, Harlem; M. 
P, Haynes, Camden; Harry R. Henry, 
Elizabeth; Fred L. Davis, Hoboken; W. 
P. Odiam, Pittsburg. M. J. McDonald 
promoted from an assistancy at Pitts 
burg to the managership ot Trenton; A. 
W. Hill, assisvant at Camden, promoted 
to the managership of York. 


Manager L. S. Brown, of McKeesport | 


still holds the “White Banner” leader- 
ship, which is based on Industrial in 
crease per capita. 

Assistant F. J. Britton, of Brooklyn, 
is the Industrial leader. Next to him 
are, M. Cafiero, Brooklyn; G. W. Jewel, 
McKeesport; F. Coleman, Jersey City; 
W. B. Field, North Philadelphia. Assist- 
ant J. Robinton, of New York, is the 
Ordinary leader, closely pressed by S. 
Ellenbogen, J. Tapfer, New York; J. 
Reilly, Jersey City; E. Scherff, Newark. 

The 1909 Ordinary leader is Manager 
Patrick Hughes, of New York. He has 
accomplished the remarkable feat of 
making his six months’ allotment by 
April 1.. Following him are, W. L. Grif- 
fin, Jersey City; L. Jansen, Williams- 
burg; D. E. O’Neil, Harlem; B. I. 
Bowen, West Philadelphia. Manager W. 
J. Burn, of Brooklyn, heads the Indus- 
trial forces. His greatest opponents 
are, L. S. Brown, McKeesport; H. Mor- 
lock, North Philadelphia; W. L. Griffin, 
Jersey City; B. I. Bowen, West Phila- 
delphia. 

Rewarded With Handsome Wallet. 








The Life Insurance Company of Vir- 
ginia has presented each of the thirty- 
six members of the Imperial Honor 
Guard with a handsome morocco wallet, 
the name of the owner being stamped 
in gilt letters. The wallet is arranged 
with suitable compartments for cash 
and Ordinary life applications. In 4 
letter accompanying the gift, Secretary 
W. L. T. Rogerson says: 

“As a slight token of the Company's 
appreciation of your qualification as a 
member of the Imperial Honor Guard in 
celebration of the Company’s. thirty- 
eighth anniversary, we are forwarding 
you under separate cover a wallet with 
the hope that you will be able to land 
enough Ordinary prospects to keep it 
well filled with Uncle Sam’s currency. 
Congratulating you upon your honora- 
ble membership, etc.” 





A. G. Bradley, secretary of the Agen- | 


cy Department of the Union Life of To- 
ronto, asks the field force of the compa- 
ny to make a special effort to place 
Loan and Savings Re-Fund Policies dur- 
ing this week. Of the policy he says: 

“This proposition is unquestionably 
the easiest selling proposition in the 
world. There is not.a village, town or 
city in Canada in which a large propor- 
tion of the wage earners would not 
readily sign an application for one of 
these policies, if the proposition was 
carefully and clearly put before them.” 





The Charleston, South Carolina dis- 
trict of the Home Friendly Society, of 
Baltimore, W. R. Thompson, superinten- 
dent, rounded up the first quarter of 
1909 in good shape. The leaders in in- 
crease for the period are: 


H. Z. Hazel, | 


$16.90; J. H. Brown, $6.70; G. T. Hud- | 


son, $5.75; J. Everington, $3.75 and W. 
H. Murray, $2.35. The leaders in col- 
lections, and their percentages, are: J. 
Everington, 105 per cent.; M. B. Law- 
rence, 102 per cent.; S. Meyers, 102 per 
cent.; W. R. Davey, 100 per cent., and 
E. P. Crosby, 99 per cent. 





Canvasser T. F. Kavanaugh, of the 


Philadelphia No. 10 district of the Pru-| 


dential during six weeks of his work 
in that capacity, has written 209 Indus- 
trial applications, with premiums of 
$19.32, the total amount collected upon 


same being $41.12. . 











HOME OFFICE BUILDING 





The 
Metropolitan Life 
[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


“Of the People 
Y By the People 
For the People 


The Compan 


The Daily Average of the Company’s 
Business during 1908 was: 


441 per day in Number of Claims Paid 
6,343 per day in Number of Policies 
placed and paid for. 








METROPOLITAN LIFE INSURANCE COMPANY 


$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policy holders and Addition to Re- 
serve. 

$126,996.37 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











J. W. Birkett has been appointed man- 
ager of Division K. of the Prudential, 
succeeding Alfred La Roe who has been 
assigned to duty at the Home Office. 
Mr. Birkett is a son of George Birkett, 
the well known veteran superintendent, 
now in charge of Toronto No. 1 dis- 
trict. Mr. Birkett, Jr., entered the Pru- 
dential’s employ as home office inspec- 
tor December, 1907, having previously 
been employed in his father’s district 
in a clerical capacity. In January of 
tais year he was appointed Assistant 
Manager of Division E. 





The Prudential has opened up a sec- 
ond district (No. 2) at Minneapolis, 
placing A. W. Kendall in charge as su- 
perintendent. Mr. Kendall, who is not 
25 years of age, took an agency under 
his brother, H. R. Kendall, December 9, 
1901. Two years later he was promoted 
to an assistancy, which office he retain- 
ed until his promotion to the above su- 
perintendency on April 5. 





IN LIFE INSURANCE 


Work, the greatest possible range 
of opportunity is given to each 
individual worker. Success is 
within the reach of every man 
in the employ of 


The 
Prudential 


There are un- 
usual opportun- 
ities at present. 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 
JOHN F.DRYDEN, President. 

Write for Agency 


Home Office, - - SEWARKH,N.J3 





J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2Lvitewa 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31, 1908 
Insurance in Force, Dec. 31, 1908 


Payments to Policy Holders since Organization 


$ 4,444,711.62 
63,309,202.00 
8,926,182.91 








INDUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy ¢ 
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THE EASTERN 
UNDERWRITER 


Thig newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 





AMENDING NEW YORK LAWS. 





A bill amending the insurance law of 
New York generally, which is said to 
have the approval of the new Superin- 
tendent of Insurance, Mr. Hotchkiss, 
and to have been so framed to accord 
with the known views of the Governor 
that it will 
doubtiess approval upon 
passage, was introduced in the Senate 
Monday night by Mr, Grattan, chairman 
ot the insurance, It 
amends the by adding a 
section providing that no company shall 
hereatter reinsure its business without 
the approval of the Superintendent of 


on insurance questions 


receive his 


Committee on 


present law 


lusurance, 

Minor changes are made in the valua- 
tion and surrender value sections; the 
departmental examinations is 
assumed by the State; 
added to the law for a proper amortiza- 
tion plan for valuing insurance secu- 
rities, similar to that applied to savings 
banks at the last session of the Legis- 
iature; safeguards are thrown around 
the licensing of agents of life companies 
by the Insurance Department; standard 
provisions to be Contained in policies, 
are substituted for the present inflexi- 
ble and inferior standard policies (the 
form other than those provisions to be 
within the control of the companies), 
a change which will put an end to the 
discrimination now existing against 
New York companies when in competi- 
tion With the companies of other States. 


cost ol 
a provision is 


Amendments are mage to the section 
regulating the compensation of agents 
by. increasing the renewal or collection 
fee from the tenth to the fifteenth year 
from 2 per cent. to 5 per cent., reducing 
after the fifteenth year to 3 per cent. 
These are the changes sought with such 
vigor last year by the agents, when the 
bill providing for them failed to receive 
the approval of the Governor after its 
passage because of some changes in- 
troduced into it at the suggestion of the 
companies. 

The bill introduced to-night was draft 
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ed by Ex-Senator William J. Tully, of 
counsel for the Association of Life In- 


surance Presidents, acting on behalf of 
all the leading New York State compa 
nies, in cooperation with William C. 
Johnson, the legislative representative 
of the agency interests. Thus all the 
insurance interests of the State present 
this year a united front in asking the 
Legislature for these amendments. 





PYROMANIA. 





Arson is one of the most atrocious of 
all crimes. At one time it was punished 
with death, and, as it frequently in- 
volves the destruction of human life as 
well as property, it may become just as 
villainous an offense as murder itself. 
Moreover it is a lamentable fact that in 
the United States the number of crimi- 
na] fires has enormously increased of 
late years. A statistician has calculat- 
ed that 26 per cent. of the entire num- 
ber of fires in this country may be at- 
tributed to incendiarism. If so, this 
state of affairs is, indeed, dreadful. The 
annual loss by fire in the United States 
is moderately estimated at $100,000,000. 
If $26,000,000 of this loss be the result 
of deliberate crime, than unfortunately 
some of our worst criminals go unpun- 
ished. The turning of Chicago, on one 
occasion at least, has been ascribed to 
incendiarist thugs. Dr. Fowler, editor 
of the “American Exchange and Review 
of Philadelphia” classified incendiaries 
thus: The insurance policy incendiary; 
the incendiary for revenge; the rioter; 
the tramp; the thief who sets fire to 
order the more easily to 
murder ; 


premises in 
rob them; the incendiary for 
the ‘‘fire-bug’”’ whose object is to terror- 
ize; the reckless bonfire-kindler; the 
pyrotechnic exploder (he is generally 
most in evidence on the Fourth of! 
July), and the pyromaniac. 

Perhaps sufficient attention has not 
been given to the subject of pyroma- 
nia. Though the pyromaniac cannot be 
placed in the same category as the 
criminal incendiary, the line that di- 
vides the perpetrator of arson from the 
“fool” or monomaniac who yields to a 
morbid impulse of incendiarism is ex- 
ceedingly thin. Epileptics are often 
liable to attacks of pyromania. But 
why should individuals who are actual 
perils to human society be at large” 
There are certain periods of the year 
when incendiarism is greatest. March, 
April, July, August, November and De- 
cember, are the months when arson is 
most acute; but, of course, this esti- 
mate is necessarily more or less conjec- 
tural. It is time for every good citizen 
to be alive to the danger which men- 
aces the community. It is desirable to 
have strong measures taken to save the 
public from the ravages of incendiaries 
whether they be downright criminals or 
pyromaniacs.—Rochester Post-Express. 





PRESIDENT TAFT WELL INSURED. 





It will be of some advantage to the 
life insurance solicitor to be able to say 
that President William H. Taft carries 
more life insurance than any preceding 
President of the United States. 

It is said that Washington society gets 
its tips as to customs, etc., by watching 
the Chief Executive and his family; at 
any rate the White House is a recog- 


INTERNATIONAL INSURANCE EN- 
CYCLOPEDIA. 


Several of our subscribers and friends 
having asked for information concern- 
ing the forthcoming “International In- 
surance Encyclopedia,” we called, tast 
Monday, both on the originator and 
managing editor of the enterprise, Dr. 
Singer, and its fimancial backer, 
Charles L. Wise, one of our best known 
insurance brokers and, at the same 
time, Treasurer and large stockholder 
of “The Financier.” 

The officers of the American Encyclo- 
pedic Library Association, under whose 
auspices the Insurance Encyclopedia is 
being launched, present the faithful pic- 
ture of a literary bee-hive, and after lis- 
tening to Dr. Singer’s expose of his 
methodical and scientific procedure and 
seeing his office staff at work, we be- 
came firmly convinced that the insur- 
ance world can, indeed, expect a work 
which will rank as an equal in thor 
oughness and literary style with the 
great English and German encyclopedias 
which were put on the book market dur- 
ing the last two or three decades. 

The following little conversation de- 
veloped quite naturally, and we are sure 
our readers will be thankful to us for 
reproducing the same, for it contains 
firsthand information on an enterprise 
which seems to be destined to mark an 
epoch in the history of insurance lite- 
rature: 

Q.—When did you conceive your plan? 

A.—The essay of George W. Perkins 
on Workingmen’s Insurance in the De- 
cember issue, 1905, of the North Ameri- 
can Review, suggested the idea to me 
to devote my little knowledge of the 
technics of encyclopedic literature to 
the compilation of an Insurance Ency- 
clopedia, the torso of Cornelius Walford 
harshing on my encyclopedic nerves. 

Q.—How far did the work of your 
British predecessor reach? : 

A.—The last article in the first in- 
stalment of Vol. VI. is of his Insurance 
Cyclopedia ‘“‘Hereditary Diseases,” and 
this instalment dates of 1880. 


Q.—Has a new attempt ever been 
made to continue and complete Wal- 
ford’s work? 

A.—A German _ Insurance _ writer, 
tugen Baumgartner, tried his hand in 


1897, but he did not go beyond Vol. L, 
embracing the letter A. Quite recently 
(1908) Dr. Alfred Manes, also a German 
scholar, published a “Versicherungs- 
Lexikon” in one volume, but he covers 
Germany, Austria and Switzerland only, 
and his program excludes entirely the 
histories of the insurance companies 
and almost completely the biographical 
element, his work containing not more 
than 388 short biographical sketches, 
mostly of Insurance writers. 

Q.—What is, if I may ask you, the 
difference between Hayden’s Cyclopedia 
and your work? 

A.—Hayden’s Annual Cyclopedia of 
Insurance in the United States, first, as 
the title indicates, treats Insurance in 
this country only, and, secondly, as is 
equally indicated by the word “annual,” 
this work is rather a yearly handbook 
than an encyclopedia in the true scien- 
tific sense. 

Q.—If I am not mistaken, Doctor, you 
changed somewhat the original plan of 
your work. Could you inform me on 
this score? 

A.—Our first plan was, indeed, radi- 
cally different from that adopted after 
long deliberations among the members 
of the Editorial and «dvisory Boards. 
Our first idea was to treat the enormous 
subject-matter in alphabetical order. 
This method has, of course, its great ad- 
vantages but we came, after all, to the 





nized leader in many ways. This feature 
may be more or less of a fad, but life 
insurance men can, without hesitancy, 
point to the fact that President Taft, a 
man of great judicial mind and strong 
sturdy character, is a great believer in 
life insurance, and that he puts his be- 
lief into practice. 
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conclusion that in view of the strict sep- 
aration still prevailing of the various 
branches of Insurance, it would be bet- 
ter to devote Vol. I. to Biography, cov- 
ering all branches of Insurance and to 
switch off, after this, devoting Vol. I). 
exclusively to Life Insurance, Vol. III. 
to Fire and Marine, and Vol. IV to Cas- 
ualty and Miscellaneous Insurance. 
Thus, the Life people need only buy 
volumes I. and IL., ete. 

Q.—I see. But may I, further, ask 
you how you will treat the subject with- 
in the single volumes, and what will 
be the size of each of them? 

A.—Vol. I. will contain on about 600 
pages the biographical sketches of about 
2,000 leading Insurance men, dead and 
living, and covering not less than 22 
countries. 

Q.—Will your work be illustrated? 

A.—Certainly. Thus, Vol. I. will re 
produce about 150 portraits of the most 
eminent deceased Insurance pioneers, 
leading officers of the great companies, 
ete. 


Q—yYou exclude, then, the living 
ones? 
A.—Yes, This was tne final and 


unanimous decision 
the Editorial and 
April 6th last. 

Q.—And why, if I may ask, this dis- 
tinction? 

A.—In order to escape invidious at- 
tacks on the part of a certain class of 
critics whose metier it seems to be al- 
ways to suspect the motives of their fe- 
lowmen. Thus, at least, we cannot In 
accused of favoritism and, beside, the 
exclusion of portarits of living men is 
in accordance with the principles of en- 
cyclopedic technics. 

Q.—A previous question probably led 
you away frem a description of your 
work. Is there anything further whieh 
you desire to add? 

A.—You mean the Table of Contents 
of volumes If., III. and TV. Well, the 
Life volume will contain, like its sueces- 
sers, the Fire and Casualty volumes. 
1,200 pages, and give, first, in 60-70 
pages, the General History of Life In- 
surance. Then will follow on about 400 
pages, and in alphabetical order, the 
succinct histories of all Life Insurance 
companies, in existence and defunct, all 
over the word. This will form the his- 
torical section of the volume. The s2e- 
ond, technical part, wili be composed 
of an Actuarial Lexicon, a Lexicon of 
Insurance Terms, a Medical Lexicon, 
etc., in brief, of volume II| will contain 
all elements making up a systematic 
survey of the history, theory and prac- 
tice of Life Insurance. 

Q.—I suppose volumes III. and IV. are 
built along the same lines? 

A.—Yes. 

Q.—You spoke above of the meeting 
of the Editorial and Advisory Board. Is 
it not indiscreet to ask for the composi- 
tion of these boards? 

A.—Not at all. 


INSURANCE LAWS OF 1908. 


of the meeting of 
Advisory Boards of 








From the Law Reporting Company, 
67 Wall street, New York, we have re- 
ceived a bound copy of the “Insurance 
Laws of 1908.” 

This is a publication of all the insur- 
ance laws adopted in each of the States 
last year, compiled from official copies, 
arranged by States and indexed by sub- 
jects, and the purpose of the publica- 
tion is to enable the user to avoid the 
necessity of collecting all the session 
laws and digging out that which relates 
to insurance; or, on the other hand, re- 
lying upon a collection of pamphlets is- 
sued by the State departments, many of 
which do not contain the laws, but 
merely a digest, or the department’s 
opinion of their force and effect. 





The Texas bill which nullifies many 
of the obnoxious features of the Robert- 
son law which drove 26 life insurance 
companies from the Lone Star State has 
been signed by the Governor, thus pav- 
ing a way for the return of companies 
to that field. 
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HENRY BVANS OBJEGTS 


TO SURRENDER OF. CONTROL. 








President of Continental Opposes Re- 
linquishment of Jurisdiction Over 
Electrical Risks. 





In characteristically blunt fashion, 
President Henry Evans, of the Conti- 
nental Insurance Company of New York 
has opposed the suggested surrender by 
the Underwriters Association of the 
Middle Department, of jurisdiction over 
electrical risks within its territory. Mr. 
Evans letter to Secretary Creighton of 
the Association follows: 

“A copy has been sent us of your cir- 
cular stating that the tollowing resolu- 
tion was offered at a meeting of your as- 
sociation om March 16 for action at the 
meeting on April 20: 

“Whereas, ‘he concentration of finan- 
cial control of electric railway proper- 
ties and allied classes has produced con- 
ditions which threaten the gradual loss 
of the business to stock companies un- 
der present methods of control by the 
various underwriting associations; be it 

“Resolved, That this association re- 
linquish jurisdiction over all rates and 
rules respecting the properties of elec- 
tric railroad, electric power (and) or 
gas illuminating companies, except risks 
the electric features of which are inci- 
dental and apart from the main purpose 
for which they are maintained and oper- 
ated, or electric light or gas plants 
owned by municipalities. 

“We protest against the adoption of a 
resolution such as this. We consider it 
an attempt on the part of a certain 
number of companies to so frame the 
policy of your association as to favor 
their special interests as represented 
in a bureau they maintain for the solic- 
iting and development of the special 
classes Of business referred to in this 
resolution. If this resolution is adopt- 
ed the value of your association to us 
would be greatly lessened and in fact it 
would be a subject with us of serious 
consideration as to whether we could 
afford to continue a membership where 
such discrimination is permitted.” 

A Matter of Principle. 

As the Continental has never been 
known as a free writer of street rail- 
way business, President Evans is 
coubtless opposing the suggested action 
on broad principles, rather than through 


concern over the special interest in- 
volved. 
Opposition to the resolution quoted 


above and which will come up for con- 
sideration at the April meeting of the 
Underwriters Association of the Middle 
Department on Tuesday next, is due 
very largely to a misconception as to 
its real import on the part of the non- 
union men, for which misunderstanding, 
the Union company executives are 
mainly to blame. 

Instead of frankly stating the purpose 
of the plan, and the excellent reasons 
which make its adoption highly desira 
ble, the interested company officials 
have shrouded the affair with a mystery 
wholly unnecessary and which can only 
prove harmful to the cause they are 
anxious to promote. 

Under proper conditions the traction 
business of the United States is highly 
desirable. Ownership of the properties 
is rapidly concentrating in the hands of 
powerful financia) interests, and these 
desire to place the insurance on the 
plants through a central organization, 
securing thereby uniformity in policy 
conditions, inspections, ratings, etc., just 
as do the steam railway corporations. 
The. business is a wholesale one, and 
cannot be handled in a retail manner. 

London Lloyds have been paying es- 
pecial attention to street railway busi- 
ness in this country, and some months 
»go there was talk of the formation of 





a powertul syndicate for securing it. 
inaeed one aggressive brokerage url 1s 
understod to have an arrangement with 
London Lioyds which permits the bind- 
ing of 90 per Cent. ol any schedule, 
here, n0 matter how iarge it May be. 

That the toreign competition on the 
class is aggressive may be interred trom 
the recent loss to Lioyds operators Ol 
the following lines: 

Albany ‘lraction Company, Hudson 
Valley sraction Company, Buifaio Kal.- 
ways, Grand Kapids iraction Company, 
Oneida Street Kailway Company, syra 
cuse Rapid ‘lransit Company, Utica and 
Mohawk Vailey Kailway Company. 

A feature to be taken into account in 
regard to traction business is tae Mis- 
cellaneous risks accompanying many 
such lines. Thus the Hudson Valley 
Raiitway schedule, covering ail the trac- 
tion lines trom Albany south to Pougn- 
keepsie, N. Y., which was recently tus 
to vu. W. Cool, of Glens Falls, the agent 
controlling it for the stock offices, car- 
riel with it $175,000 of insurance upon 
the Fort William Henry Hotel at Lane 
George. 

For the prompt and intelligent inspec- 
tion of electric business a number of 
leading fire insurance companies some 
four years ago organized the Fire Un 
derwriters Electric Bureau with head- 
quarters in New York City. Bruce ik. 
Loomis, a graduate electrician and a 
man peculiarly well qualified to per- 
form the work entrusted to him, was 
placed in charge as manager. The ser- 
vice rendered by the Bureau thus far at- 
tests the wisdom of Mr. Loomis’ selec- 
tion, and makes highly desirable the ex- 
tension of the Bureau’s powers along 
the lines proposed by the compaiy 
executives. 

As we stated in our issue of last week 
the number of of non-union companies 
writing or caring to write traction busi- 
ress might be counted upon the fingers 
of one hand. If other offices cared to 
take up the class and were financialiy 
strong enough to do so, it would seem 
to be the wise thing to admit them to 
membership in the “Loomis Bureau,” on 
a par with the London and Lancashire, 
Hartford and other institutions now in 
the fold. 

Opposed by Boston Board. 

Owing to lack of specific information 
concerning the whole matter, members 
of the Boston Board of Fire Underwrit- 
ers at a meeting on Tuesday, by a prac- 
tically unanimous vote, rejected the 
suggestion of James H. Brewster, 
“chairman,” that it delegate its author- 
ity over rules and forms governing in- 
surance upon electric railways and affili- 
ated industries to a central Rating Com- 
mission to be located in New York City. 
The action of the Board was taken upon 
the recommendation of the Executive 
Committee. 

Newark, N. J., Agreeable. 

Without suggestion of opposition mem- 
bers of the Newark Fire Insurance Ex- 
change, who likewise met on the 13th, 
adopted in its entirety the recommenda- 
tion of the managers, and in future the 
association will have no jurisdiction 
over the class. 





BEATING THE LIMITATION. 
(Continued from page 1.) 
Warren County Board restricts broker- 

age to 10 per cent. 
Non-Tariff Competition. 
Competition in the Suburban Ex- 
change field from non-tariff offices 
weuld seem to be a thing of the past, 
so effectively have the relief measures 
been applied. In the several weeks that 
the plan has been in force it is under 
stood fully seventeen hundred policies 
of non-tariff companies have been taken 
up. At this rate it does not seem that 
cut-rate competition need cause further 
concern, and the only danger now 
threatening the association is bad faith 
shown by some of its members in the 
direction of excess commission. 
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caution? 
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after a serious fire inyour 
property if they knew it wasdue 
merely to lack of reasonable pre- 
. Yet every serious 
fire 1s due to just that one cause. 
‘You can absolutely eliminate all 
er of serious fire in any 
building by equipping it with 


International Sprinklers 


They kill a fire before itgrows 
dangerous - A little heat starts the 
water flowing upon the danger spot. 
It cant fail. Its surer and cheaper and 
quicker than the fire department, be- 
cause it's always onthespot 
and gets busy when the 
trouble begins. Howabout 
this reasonable precaution? <y 


. =< / 
International : 
Sprinkler Co. 
Philadelphia 
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UNIFORM BLANKS. 





Company Officers Declare in Favor of 
Their Use—Details to be Drawn Up. 
A meeting of the Joint Conference 
Committee comprised of company offi- 


cers and agents representing the Na- 
tional Association of Local Fire Insur- 


ance Agents was held at the rooms of 
the National Board in New York City, 
Friday, April 9. The companies were 
represented by Vice-President E. H. A. 
Correa of the Home, chairman of the 
committee; President Henry Evans of 
the Continental, Manager Henry W. 
Eaton of the Liverpool! & London & 
Globe, and Manager Charles Lyman 
Case of the London Assurance. 

The agents were represented by E. 
W. Beardsley, president of the National 
Association; W. L. Hatch, chairman of 
the Joint Conference Committee, C. F. 
Hildreth, chairman of the committee on 


uniform blanks, H. H. Hickok of Bur- 
lington, Vt., W. B. Flickinger of Hie, 


Pa., and Henry H. Putnam, secretary of 
the National Association. 

The first question brought up was the 
matter of canvassing companies in the 
ease of lost iines, similar to that adopt- 
ed in the case of the West Virginia coal 
lines. The plan was approved by the 
company members of the committee 
and accepted as a desirable method of 
correcting bad practices. 

The most important matter consider- 
ed was that of Uniform Blanks, which 
was ably presented to the committee by 
Chairman Hildreth, supplemented by re- 
marks by President Beardsley, Chair- 
man Hatch of the joint Conference Com- 
mittee, and W. B. Flickinger. The mat- 
ter was thoroughly discussed pro and 
con by both company representatives 
and agents. The companies all record- 
ed themselves as in favor of uniformity 
both as to daily and monthly reports 
and endorsement blanks along the gen- 
eral line suggested by the National As- 
sociation of Local Fire Insurance 
Agents. There was some difference of 
opinion as to details, but it was agreed 
that these could be worked out in time 
and that blanks could probably be draft- 
ed which would be acceptable to most, 
it not all, of the companies. For this 


purpose it was voted to appoint a sub 
committee of three, consisting of repre- 
sentatives of the Home and Continental 
and the chairman of the committee on 
uniform blanks to confer together in re 
gard to the details and bring the blanks 
into general adoption as soon as feasi- 
ble, 

In this connection it is 
that some companies, without waiting 
for any further actiton in the matter, 
have already adopted the suggestions of 
the National Association and others ere 
prepared to do so without further con 
ference. The agitation of the National 
Association on this subject has created 
a strong public opinion during the past 
year in favor of this desirable reform, 


noteworthy 


and it seems only a question of time 
in working out the details which will 
be satisfactory to all concerned. Ths 
only difficulty now seems to be thas 


some companies in their desire to meet 
the popular demand may get committed 
to forms which will have to be amended 
the result of conference, but for 
tunately companies which have already 
taken up the matter have committed 
themselves 10 accept any plan of un.- 
formity which may be agreed upon. 


as 


WILL HOLD ANNUAL MEETING. 





National Board of Fire Underwriters to 
Hold Gathering in New York on 
May 13. 

Thursday, May 13, is the date fixed 
upon for the annual meeting of the Na- 
tional Board of Fire Underwriters to be 
held in the assembly rooms of the New 

York Board in this city. 

J. Montgomery Hare, United States 
manager of the Norwich Union Fire, is 
president of the National Board; Presi- 
dent A. W. Damon, of the Springfield 
Fire and Marine is vice-president; Sec 
retary C. E. Smith, of the German-Amer- 
ican, is secretary and President M. S 
Driggs, of the Williamsburg City, treas- 
urer. 





Fire on Monday last destroyed the 
entire block occupied by Dunlop and 
Company of Ogdensburg, N. Y., entail- 
ing a loss estimated at $100,000 


NEWARK, N. J., FIGURES. 





Comparison of the 1908 and 1907 Prem- 
ium neceipts—An Interesting 
Study. 





Lelow we presen. in comparative 
{crm the lyU8 and lyu/ premium returns 
trom the city ot Newark, N. J. 


Company. 1908 1907 
Liv. & Lon. & Globe... $69,645 $75,433 
German-Amer,, N. Y... 70,766 73,410 
bir2men’s, N. J. ..... 60,977 61,644 
American; N. J. ...... 62,169 bY, bv 
National, Conn. 56,968 53,580 
taartiord, Conn. ...... 48,924 50,975 
Germania, N: FY. ...+. 34,324 45,208 
NOWOAPE, Th. Oe weeesic 36,219 44,344 
a Gs eee 43,93% 43,270 
i i Oe. 38,150 40,472 
Continental, N. Y. 35,810 34,624 
Springfield, Mass. 41,097 34,399 
ee ee” ere 31,521 32,867 
Northern, Eng. ...... 30,201 32,864 
OPEL, TRE. kc c seas 37,240 30,367 
Sivas ta wesinw 33,839 28,556 
INOGHA, COUR. «0.020000 25,149 27,480 
Giens Falls, N. Y. .... 24,785 26,578 
North River, MB. Es cscs Bee 26,072 
Conn., Hartford ...... 21,466 23,054 
SS AE Se Sere 22,994 
Peoems, TAR. .csccds 22,822 22,795 
| SS a Pe 22,741 22,646 
Norwich Union ...... 16,514 16,340 
eae, Se. OE WBE cccacva  Rapee 15,388 
a eee 17,291 15,381 
oe SS eae 21,061 15,351 
i” 11,495 14,23 
Phoenix, Conn. ...... 14,186 14,223 
Detaware, Pe. -..63.6 << 16,619 13,728 
peenover, NM. Fi. «csce. 14,213 12,953 
Camden, N. J. .ccsssss« FASE 12,749 
Com’ Union .. 2.02 ds 10,772 12,509 
Paila. Und'rs, ......5- 11,744 12,389 
New Hampshire ..... 15,188 12,235 
CeleGORIGD ..ccscccce 11,190 11,752 
i eee 11,383 11,641 
Agricultural ....csec. 11,153 10,950 
pare Asen., FO. .icccs 12,811 10,879 
ae es rer 10,657 10,776 
meandard, N. gd... cscs 10,320 10,506 
EE: ees eee 10,631 10,259 
Bees, Bi Te ses cvves 10,234 10,242 
Palatine, ing. ....... 10,246 10,173 
London Assur. ....... 13,196 10,074 
Peay, We. Es vcsceas 11,651 9,647 
WOMCNOBLEF ..ccccccs 9,559 9,439 
Williamsburg C. ..... 8,875 9.363 
Nat’l Union, Pa. ..... 11,185 8,873 
TN, SORES ip a eee ¥ae 8,524 8,677 
mosten, Masé. ...<..+ 8,740 8,311 
Western, CAR. ..6.5.. 4,797 7,90u 
Praekita, Pa. ...6.2.% 9,351 7,677 
Ohio, German ....... 2,107 7,482 
Roc’h German ....... 8,445 7,350 
et Se 9,781 7,274 
BM, CORE! scicccccs 6,317 7,225 
Aachen & Mun........ 6,919 7,029 
United F’ms, Pa. ..... 3,139 6,993 
GCosomial N. ¥. cecescs 6,499 
a 381 6,289 
PROT. WGK. 2c ccesccs 7,23 6,148 
New Brucis., N. J. .... 6,950 6,117 
ramen, PAs. cisccase 5,441 9,703 
Be Oe RM, Aeaidseess 9, 269 ),660 
C*tisens, MO. ..ccceces 6,781 9,574 
Ey a 5,382 »,490 
WHORRIBGIOR onc cccec. 436 
Se WON advance osu 198 lace 
Rhode Island ........ cone 6,617 
ene, FE veces 1,611 ag a 
Allemania, Pa. ....... 2,764 5,394 
a Ee 4,416 5,158 
Buffalo Ger. ......... 4.580 5,139 
an ee 2,552 5,909 
NE We bres wre siece es Bea 4.980 
NUE cb cnasccans 5,406 4,961 
Ben Franklin, Pa 3,765 4,872 
Security, Conn, ....... 756 4,699 
Equitable, R. I. ....... 4,693 4,597 
Fireman’s Fund ...... 9,183 4,518 
Bt. Paul, Minn. ....... 5,241 4,466 
gf @ . aee 666 4.524 
a, ae 4,588 4,112 
Prussian National 3,504 4,071 
a. 5,961 4,048 
Orient, Conn. ...... 3,480 3,995 


Teutonia, La 


North’trn Natl. ....... 5208 3.893 
Bee MAO, ks c.a6 40 nels ‘ 

pre COMB... osc cece 4,182 3,828 
oe ee, ta. 5.186 3,801 
Hamburg B. iaiaianid wale 7,221 3,711 
Gusen CR oo ecsssove 2,675 3,317 
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Capital, Vt. 


somes land 4,5: 2 
Farmers, Pa. ..5....0. 3,357 3,234 
PE GS, 65.444 as wss 2,446 3,155 
ae 3,424 3,153 
Shawnee, Kan. ....... 2,255 3,088 
Lelaware, Dover ...... faa 3,061 
Commerce, N. Y. ..... 3,128 3,035 
Old Colony, Mass. .... 3,618 2,901 
County of Phila. ...... 3,964 2,835 
Nutchess, N. Y. ...... 2,409 2,545 
German Und’s ...... 2,214 2,448 
ip a ee 2,454 
25 ab fe Ek Sa 2,242 2,229 
Rehance, Pa. . 2.6. «es 5,225 1,988 
Cosmé6politan ........ 3,365 1,973 
Ce. eS Ws. Ec cos 2,523 1,896 
Richmond, N. Y. ...... 2,306 1,897 
Law. Us OG. sc cca 783 1,753 
Am. Lloyds, N. Y. .... 1,780 1,710 
Commonw valth, N. ¥ 3,106 1,663 
oS Se Sear re 6,612 1,662 
Mechanics, Pa. ....... 2,647 1,601 
oS . a e 3,009 1,651 

eer rere wie 1,622 
Western Res., O. ..... 11,086 1,379 
Granite State ........ 2,706 1,339 
i i ee 1,900 1,351 
Wl WOR cc ccecces 1,085 1,247 
Great W’n Lloyds ..... 1,056 1,156 
Northern, N. Y. ...... 780 1,005 
Southern Nat'l, Va. ... 639 1,008 
SS eae 954 924 
German Union ....... a ete 869 
North’wrn *.& M..... 2,627 792 
Hawkeye, 18. ....ssc0- 2,128 646 
po ee, eee 1,721 637 
New Jersey, N. J. .... nee 557 
National, N.F. 6 .cccce.e 1,509 48 
Nat’l Lumber, N. Y. .. 1,291 485 
North State, N.C. .... 3,367 

Col, Und’rs, Conn. .... 2,805 

ae ey Serer 1,840 

eg? aero 1,534 

ComtT G..06 BH. Ze «ix 2.062 
eo er 1,420 -| 
Tewtonia, LA. ..< 000.06 908 - 
Florida Home ........ 277 | 
PEGs Os acces s.008 1,766 vo] 
Comonwealth, Ia. ..... 2,769 Jail 
Hee MOMGs 2. ..6 cc cen 711 | 
eo aa 707 : 





POLICY FOR $18,000,000. 








April 15, 1909. 





JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS, 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 


TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 











ROBERT R. TUTTLE 
SYRACUSE, N 
New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 








HERBERT BUXTON, Pres and Mgr. 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 











LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 
REPRESENTING THE 

GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 


CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 














Delaware Fire Ins. Co.,Phila., Pa. 


LOCKWOOD BROS. 


— Representing— 


National Fire Ins. Co. of Hartford, a 
Peoples Nat’! Fire Ins. Co., Phila. Pa. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


GENERAL a }| 
ANCE A 


AT R- 























Entire Schedule of Interborough Rapid Telephone 1049 Main 152 MONTAGUE STREET 
Transit Company Covered Under BROOKLYN, N.Y. 
One Contract. 
Following an explosion on the elevat- 
ed structure of the repair yards of the WOOD BROTHERS &z COMSTOC K 
Interborough Rapid Transit Company, 
at 129th street, between Second and GENERAL AGENTS 
Third avenues, New York City, on Sun- 
day night, fire damaged property to the REPRESENTING 
extent of $225,000, sixty cars being ALLEMANNIA FIRE INSURANCE CO. OF PENNA. 
oe controls the elevat- CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
ed and subway railways of New York GEORGIA HOME INSURANGE CO., of Georgia. 
City. Under the insurance schedule HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
property aggregating $18,000,000 is cov- MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
ered; $3,000,000 being carried on build- PITTSBURG UNDERWRITERS, of Pennsylvania 
ings and the remainder on rolling stock. WESTERN RESERVE INSURANCE 00 ° 
The line is placed by R. C. Rathbone, + of Ohlo 
Son and Company of this city, a blanket 
policy for the entire line being issued 
by one leading company. 100 WILLIAM STREET -_ cs «= - New York 








EXCEPTIONAL 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Jefferson 
Queen City 


Firemens of New Jersey 
St. Paul F. 

( ‘ontinental ‘of New York 
Washington Fire 
Springfield F. & M. 

City of New York of N. Y. 





William Penn of Pa. 
PHILADELPHIA SUBURBAN TERRITORY 


William Pern Fire 
EASTERN PENNA.— 


FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 
Washington Fire 


St. Paul F. & M. 
Granite State 
Springfield F. & M. 


Commonwealth 
Concordia 

Florida Home 

Phoenix of Connecticut 
Teutonia 

Queen City 





Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 


Washington Fire 
SOUTHERN NEW JERSEY 


Commonwealth Queen City 


a et of New York 
awke 
Phoenix “ot Connecticut 


Franklin of Philadelphia 
Granite State 

Hawkeye 

Humbo at 

Jefferson 
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SPECIALIZED "UNDERWRITING 


A RAPIDLY GROWING BUSINESS. 








Wide Field Afforded in Writing Auto- 
mobile Floaters, Salesmen’s Sam- 
ples and Other Special Forms. 





(Contributed.) 

That the demand exists on the part of 
the public for the class of business 
commonly termed Automobile, Tourist, 
Salesmen’s Samples and Merchandise 
floaters, is evidenced by the announced 
entry into this field of the Home, Aetna 
and the Hartford fire insurance compa- 
nies and several other agency offices 
from which it would appear that 
they are attracted by the prospective 
volume of premium reserves and anti- 
cipated underwriting profits therefrom. 

Owing to the particular form of lia- 
bility assumed, partaking largely of a 
transitory nature being both by rail ana 
water born, the writing of same prop- 
erly comes within the scope of marine 
insurance contracts. 

For a number of years past the busi- 
ness has been written partially by some 
companies and in its entirety by others. 
In the list of companies entertaining 
same are the Insurance Company of 
North America, Firemen’s Fund, Colum- 
bia of New Jersey, Boston, Federal of 
New Jersey, and the Home of New 
York, as well as several other offices 
operating restrictedly. Now enters the 
Aetna and the Hartford with their vast 
agency plants to draw from and assum- 
ing immediately the position of formal 
competitors to several of the larger 


_ companies previously named. 


Automobile Floaters.—The large 
amount of property value in Automo- 
biles and insurance required to protect 
same (excluding personal liability in- 
demnity) leads to the conservative esti- 
mate of an annual premium revenue 
therefrom in the United States of ap- 
proximately $3,000,000. ‘Ine prevailing 
current rates are 2% per cent. annual, 
east of the Rocky Mountains, and 3% 
to 7 per cent, annual, west of the Rock- 
ies. The latter due chiefly to inferior 
garage construction. An increase in 
rate is charged to cover the Ocean Ma- 
rine Hazard to and fro where Automo- 
biles are sent abroad. 

Tourist Floaters.—With the increase 
of personal wealth and attendant indul- 
gence in Juxury of dress and adornment, 
the tourist at home or abroad desires 
Insurance protection while absent from 
home in whatever location chance may 
land him or her, and under a contract 
requiring no attention to transfer of lo- 
cality. This necessity is met under this 
special form of Insurance which is con- 
stantly growing in popularity, as it be- 
comes the better understood. The cur- 
rent rate is 2 per cent., covering in 
United States and Canada, with addi- 
tional charge if covering in foreign 
countries due to Ocean marine peril and 
assumption of liability for theft. 

Salesmen’s Samples.—A large proper- 
ty value exists in the aggregate in the 
contents of the trunks of commercial 
salesmen, and demands Insurance pro- 
tection from the hazard of transit, as 
well as while temporarily domiciled in 
towns, being subjected to possible con- 
flagration loss, as was evidenced by the 
claims paid in Baltimore and San Fran- 
cisco disasters. Two per cent. is the 
current rate covering in United States 
and Canada with additional charge if 
covering abroad. 

Transit Merchandise.—The restricted 
conditions in assuming liability under 
bills of lading issued by common car- 
riers, the laws of several States respect- 
ing fire liability of common carriers and 
furthermore the frequent extended liti- 
gation in recovery of damage claims 
from railroads especially, has all haa 
a tendency to direct favorable attention 
to insurance contracts covering this 
class of business, owners preferring 
Insurance protection and in case of loss 
claim subrogating to the insurance com- 
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weal their right of recovery from the | 


common carrier. Rates are predicated 
upon total annual shipments of the in 
sured under declaration, and also gov- 
erned largely by the class of merenen- j 
dise insured as to its susceptibility to | 
damage and prospective salvage recov- 
ery, a limitation of liability being fixed 
as to any one claim. In addition to the | 
forms above referred to floaters are al- 
so issued on Motor Boats and Regis- | 
tered mail matter and are inviting the} 
attention of specialized underwriting. 
It will thus be appreciated that these 
special classes of Floater indemnity 
open up a comparatively new field of 
operation. From an underwriting stand- 
point it appears to the writer who has 
given the subject considerable thought 
that the acceptance of these special 
forms of Floaters requires talent of ex- 
ceptional keen discernment in detecting 
objectionable clause insertions in forms 
submitted, due regard to congested lia- 
bility in garages and other domiciles, 
which can be provided for by excess re- | 
insurance, appreciation of moral hazara | 
especially as to Automobile ownership 
and due regard to depreciated value of | 
the Autos yearly. To the writer’s mind 
all companies engaged in writing these 
special classes may not meet success, 
but that eventually the problem will re- 
solve itself into the survival of the fit- 
test. 











| 
| 








SUCCEEDS LATE G. A. VAN ALLEN. 





| 

| 

E. Darwin Jenison Elected President | 
Commerce Insurance Company of 

Albany. 





As was fully anticipated, E. Darwin | 
Jenison, at a meeting of directors of the | 
Commerce Insurance Company, cf AIl- | 
bany, held on the 7th inst., was elected 
president of the corporation in succes: | 
sion to the last Garret A. Van Allen. | 

Mr. Jenison has been identified with 
the Commerce since 1883, when he en- 
tered business life. In 1890 he was 
chosen secretary of the company, be- 
coming its vice-president twelve years 
later. 

Mr. Jenison, in addition to being 
chief executive of the Commerce, is the 
Albany representative of the Aetna, 
Hartford, Northern, New York Under- 
writers Agency, Pittsburg Underwrit- 
ers, American Surety and the Hartford 
Steam Boiler Insurance companies. 

Replacing Mr. Jenison in the vice 
presidency of the Commerce, its direc 
tors elected Frank Van Benthuysen, 
head of the Albany printing house of 
Charles Van Benthuysen Sons. 

The Commerce Insurance Company 
is just fifty years of age, having been 
launched in April, 1859. Its present as- 
sets amount to $604,812; its reserve is 
$204,757, and its net surplus, $180,370. 
For years the company paid an eight 
per cent. dividend; since 1907 the fig- 
ure has been ten per cent. 





Restricted to Managers. 





Unless they be especially accredited 
special agents will be denied the privi- 
leges of the floor at the forthcoming 
meeting of the Southeastern Under- 
writers Association, a concessicn hithe- 
to freely accorded them. Under a new 
amendment to the Association’s consti- 
tution, floor representation will be re- 
stricted to duly accredited executive of- 
ficers, managers, general or special 
agents. 





veaco Agents Fined for Law Violation. 





Having, unknown to their companies, 
entered into a compact to regulate rates 
in violation of the State’s anti-compact 
law, the local agents of Waco, Texas, 
through their organization have had an 
aggregate fine of $1,000 imposed upon 
them, which sum has been paid. 





Organization of the Pioneer Fire of 
Seattle, Wash., has been effected, and 
the company will shortly begin busi- 
ness. Its capital is $200,000. 











FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 
Statement January 1, 1909 











i cew ues eal $1,000,000.00 
Reinsurance Reserve,........... 1,663,370.13 
All ge re 152,129.65 
SE SUIS + oss <ncee bce eunecess 2,237,124.31 
i te ath a tise $5,052,624.09 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


Home A. H. HASSINGER, Secretary 
Office Building 














ORGANIZED 1865, 


Virginia State Insurance Co., _°f Richmond 


DRAMA OSA DSLR HSNE CSOD CDOS ES baneOdCI SS eC CRESS weSES $887,903.00 
317,975.00 


"res, & Secy 
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GEO. L, CHRISTIAN, Pres. ROBERT LECKY, Jr., Vv 





THE NEW DEPARTURE FIRE ENGINE 


DISTINCTLY NOT A CARBONIC 
BUT 
A REAL FIRE KILLER 
Positively Cannot Explode Nor Freeze 
Absolute Death To Fire 
A Demonstration Will Convince 


WALTER R. JOHNSTON MFG. C9. 
2-4 STONE STREET - - NEW YORK CITY 
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Without 
EXTRA 

\ Charge 

t by all 

, Insurance 

? Companies 

Within 

Twenty- 


five States 
FIRE PROOF *-*- Gescline Gas Machine FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total lossattributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 


Permitted 


Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the worll, communicate with 


MERGARD & SEIDLER, 
107 Springfield Ave., es 


THE INCANDESCENT LIGHT & STOVE CO., 


Newark, N. J. 








Paid up Capital $1,500,000 426 E. Pearl St., Cincinnati, Ohio. 
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NEWARK’S FIRE RECORD. 


Aggregate Loss for 1908 $561,384.50, 
With Insurance Invoived of 
Over $6,000,000. 





In the twelve months ended Decem- 
ber 31, 1908, according to tae annual 
report of Fire Chief Astley of Newark, 
N. J., 1,179 alarms of fire were received 
in the city. Of these 898 were station 
alarms, 281 still alarms, eleven second 
alarms, one third, and one fourth alarm. 
The total estimated buildings 
amounted to $202,027.58, and on 
tents, $359,256.99, aggregating in 
$561,384.50. The total amount of 
surance represented by the combined 


loss On 
coil- 
all 
in- 


losses, however, amounted to $6,665,- 
385.30. 
The chief made several new recoim- 


mendations aad reiterated the necessity 
of improvements in the departmeat, tae 
necessity of waich he has previously 
called to the attention of the board. 
Among other things the chief advised 
that two uew engine-houses and two 
additional truckaouses be established 
in the outlying sections of the city, aad 
that a double engine company be locat- 
ed in the central part of the city. He 
also recommended that a gasoliae auto- 
mobile engine be located in the Vails- 
burgh section, and that the construc- 
tion of one or more “batteries” be 
authorized. 

The latter apparatus provides for the 
fusion of several streams into one, the 
combined streams being directed from 
the deck of the apparatus. The dimen- 
sions of the carriage, which can be 
drawn by a single horse, are such, the 
chief pointed out, that it can be take 
in places inaccessible to the larger hose 


wagon In support of his plea for a 
doubie engine company in the centre 
of the city the chief stated that there 


were less companies in this particular 
district at the present time than in the 
last twenty-five years. 

The chief suggested 
new engine companies 


that one of the 
recommended 


by him located in the congested dis- 
trict of the Fifteenth Ward, and the 
other in the Forest Hill section. The 
truckhouses, he advised, should be lo- 
cated in the vicinity of Bergen street 
and Hawthorne avenue and at South 
Twelfth street and South Orange ave- 
nue. In addition to the above recom- 
mendations the chief renewed his ap- 
peal for a fire boat. This, he said, was 


necessary for adequate protection of the 


river front. 





WILL REDUCE FIRE HAZARD. 


Non-Explosive Gasolene Device For Use 
on Cans, Tanks and Automobiles. 
Endorsed by Underwriters. 


The Universal Safety Tank and Can 
Company, which has a safety device for 
the handling of gasolene, making it non- 
explosive, is introducing it in the East 
where it attracting the attention of 
fire underwriters 

The device was invented by Louis 
Kessel, and was first approved by the 
National Board of Fire Underwriters in 


id 


February, 1908. In September of last 
year, after a thorough test in the Un- 
derwriters Laboratories at Chicago, the 


Chicago Board of Fire Underwriters is- 
sued its approval of it. 

During the early part of last year the 
Chicago Board requested manufacturers 
of various cans for handling benzine, 
naptha and gasolene, to submit them 
for test stating that on and 
after a specified date only such cans as 
had been O. K’d by the National Board 
would be accepted by it. 

The Universal Safety Tank and Can 
Company alone complied with the re- 
quest, its cans withstanding the sever- 
est test. As a result on February 26 of 
this year the company, upon the recom- 
mendation of the Classification Commit- 
tee of the Underwriters Laboratory, re- 


purposes, 


THE EASTERN 


ceived approval of the following de 


vices: 
Imperial Safety Can (capacity five 
gals.); Imperial Printer’s Safety Can 


(capacity one quart and one gallon); 
Imperial Storage Safety Can (capacity 
one and five gallons). 

A test of these cans was made in New 
York recentiy during which the above 
cans, filed with gasolene were placed 
in a fire, the vapor or gas generated 
burning off without the contents of the 
caus exploding. When the cans were 
litted trom the fire and water thrown 


over tnem,’ the safety device closed, 
shutting off even the light from the 


vapor or gas. 

An idea as to how these devices have 
been received is shown by the tact that 
their use is permitted and has been ap- 
proved by the above boards; Cleveland, 
Cincinnati and other Western Cities, by 
the Underwriters Association of New 
York, the boards at Butfaio and Phila- 
delphia, whereas those using unap- 
proved devices are Charged an extra 
premium of 25 cents per $100, $2.50 per 
$1,000 where the Capacity is less than 5 
gailous, and 50 cents per $100 or $5 per 
$1,000 in quantities of 5 gallons or over. 

In the report above reierred to the 
committee states that the non-explosive 
feature of these Cans is not possessed 
by other cans, and that the use of these 
cans would reduce the iire hazard ma- 
terially. We cull the following from 
the report: 

“The company maintains (and with 
good reason) that the majority of gas- 
olene users ia the congested district are 
obliged, owing to lack of space, to store 
their gasolene cans on the fire escape, 
that these Cans are ordinary tin Cans, 
that they are brought into the building 
to fill safety cans, and that they are 
carried back and forth through the 
building when in need of replenishing 
the gasolene supply and consequently 
create a greater hazard than would be 
present it five gallons were allowed to 
be kept inside in an approved device. 
These cans are well made and will 
stand much greater hard usage than 
will the cans now in use, The non- 
explosive feature is not possessed by 
other cans now accepted. There is no 
doubt but what the hazard would be 
considerably reduced by the installa- 
tion of these cans.” 

The patent has been extended to 
cover a safety or non-explosive device 
for an automobile tank, or 
large storage tanks. 

The 
feature is well kuown. 
ing fitted with a projecting 
within, through which the liquid tlows and 
the gas under excessive pressure can escape. 
The tube is provided with openings covered 
with brass wire cloth of close which 
not hinder the tlow of the liquid, but 


through which fire and flabe cannot pass, 
Should the vapor or couteuts of the can be 
come ignited, the tabe prevents the spread 
of the tame within, contining it to the open- 
ing, thereby making explosion impossible. 
The opening of the can is provided with an 
automatic valve, which makes it air tight, 
preventing evaporation of the liquid. Should 
the can be exposed to extreme heat, generat- 
ing excessive gas pressure, the valve opens, 
permitting the gas to escape, and closes with 
reduced pressure. All parts of the apparatus 
are made of brass to prevent corrosion and 
coloring of the liquid, and are rivited to- 
sether to secure safety. 


gasolene 


principle governing the nonexplosive 


The can at its open- 
tube, 


is brass 


mesh, 


dces 


UNDERWRITER. 


PAYING EXCESS COMMISSIONS. 


Monmouth County, N. J., Agents Com- 
plain Bitterly of Unfair 
Competition. 

Monmouth County, N. J., being in 
East~rn Union territory the fifteen per 
cent. commission rate obtains, the 
brokerage allowance being ten per ceat. 
Agents in the field complain bit- 
terly of the competition of a Somer- 
ville, N. J., office, which appar@ntly has 
a roving commission entitling it to 
write almost anywhere in the State, 
and to pay commissions that associa- 
tion company representatives cannot 
think of meeting. As indicating the 
extreme to which the agency in ques- 
tion is prepared to go, The Eastern 
Underwriter was informed of the pay 
ment of 22% per cent. brokerage upon 
a special hazard risk. The companies 
r-presented by the office are for 
most part Eastern Union members, 
and thorougnaly first-class. Just how 
the agency gets such unusual privileges 
as it possesses, is a mystery that the 
plodding fifteen per cent. men would 

giv2 a good bit to discover. 





Fred S. James & Co. Get the Essex and 
Suffolk. 


Fred. S. James & Company of New 
York and Chicago have been appointed 
attorneys in the United States for the 
Essex and Suffolk Equitable Insurance 
Society, Limited, of Colchester, Eng- 
land, for legitimate surplus lines. This 
company was established in 1802 and 
has been in business 107 consecutive 
years and has a strong position. It has 
a subscribed capital of $1,250,000, paid- 
up, $125,000. Its statement of January 
1, 1908, showed assets of $815,875, with 
liabilities, including paid-up capital, of 
$175,344; with accumulated reserve 
funds of $640,531. Its investments are 


high class and it has an influential 
board. The chairman is Sir Thos. Bar 
rett Lennard, Bart.; deputy ciaairman 
Wilson Marriage, Esq.; general man 


ager and secretary, S. C. Turner, Esq. 





Hard Lines. 

Misfortune paid its respects. to 
Charles De La Valliere, of Bogota, N. J.. 
a short time ago. Within ten days after 
he allowed his fire insurance policy tc 
lapse his house burned to the ground, 
and two days later he lost his position 





with a New York concern. Mr. De La 

Valliere appreciates, as he never did 

before, the wisdom of holding on to 
sound indemnity once secured. 
Doubling Its Capital. 

The capital of the State Insurance 


Company of Omaha, Neb., is being in- 
creased from $100,000 to $200,000, the 
new shares being sold at $150 per share, 
the $50,000 premium to be added to sur- 
plus. 
4 

So promptly and efficiently did the 
patrolmen do their work at the recent 
fire on East 10th street, New York City, 
that Bonis and Company, high-grade 
manufacturing furriers, who occupied 
the second and third floors of the struc- 
ture, concluded to make no claim upon 
the insurance companies. 











THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 


95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO BUILDING 





—_—_——. ASSETS 

12-31-07 
Empire City Fire Ins. Co., Inc. 1850..... $566,779 
Nassau Fire Ins. Co., Inc, 1852 «- 748,381 
Pp. ter Cooper Fire Ins. Co., Inc, 1853..... 431,106 
National Lumber Ins. Co., Inc. 1905..... 355,501 


(Writing Woodworkers and Lumbér only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc, 19/6........ 533,362 

(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMAN 


IA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 
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April 15, 1909. 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
CashCapital - - - 
Cash Assets - - - 
Cash Surplus to Policy 
Holders - - 


$1,000,000.00 
$4,395,625.89 


- $2,063,044,01 

The real strength of an insurance company is in the con- 
servatisom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 


R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. ~ 














No. 68 WILLIAM ST. 
New York 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


onde $1,000,000.00 
5,874,016.00 
1,509,442.33 


Cash Capital 
SS 6 bee ebaes 
Net Surplus....... 
Surplus for Policy 


Holders.. 


HEAD OFFICE: 
Cor. William and Cedar Streets 


2,509,442.33 














Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORE CITY 





Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’! Mer 


Samuel Gans Co. 


186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 
Telephone 580 Spring 
Stocks handled at lowest percentage con- 


sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 





fortify adjusters in advance of closing loss. 
Always telegraph or telephone at our 
expense. 
Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
| Home Office, Chicago, 207-209 E. Madison St. 





















April 15, 1909. 


FOLLOWS KANSAS LEAD. 





Texas Now to Have a Hand in Fixing 
Fire Insurance Rates—Underwrit- 
ers to be Represented. 





The idea, first seriously discussed in 
Texas three years ago, of the State’s 
taking a hand in fixing fire insurance 
rates, has now found expression in the 
enactment of a law to that end. The 
measure provides for the creation of a 
board of three members to be made up 
of the insurance commissioner as chair- 
man, a secretary to be selected by the 
governor, and a third member also to 
be named by the governor, but upon 
joint recommendation of all companies 
doing business in the State. It is also 
provided that each of the three must 
have had at least five years experience 
in fire insurance business. Either the 
executive officers or Texas representa- 
tives of companies may nominate their 
member of this committee. 





MANCHESTER FIRE. 


Though Well Handied Burns Over Wide 
Area—Buildings Largely of Poor 
Construction. 


aA report issued by the New England 
Bureau of United Inspection gives the 
following regarding the destructive fire 
at Manchester, N. H., on the 8th inst. 

“Tenement and dwelling property lo- 
cated between Elm and Beach streets 
on the west and east and Easter Cedar 
and East Auburn streets on the north 
and south. Class of occupancy—Tene 
ments, dwellings, stables and a rag 
shop. Fire originated in 214-story frame 
tenement, northeast corner of Elm and 
Kast Auburn streets. Wind was a lit- 
tle north of west most of the time, 
shifting from northwest to southwest 
and blowing a gale. Discovered by a 
citizen, who gave alarm from public 
alarm box. Fire then said to have bro 
ken through roof. Apparatus called, 2 
steamers, 4 hose, 1 chemical, 2 ladder 
trucks. First alarm quickly followed 
by second and third alarms calling en- 
tire force, 7 steamers, 10 hose wagons, 
{ ladder trucks, 1 combination hose and 
chemical, 1 chemical. Cause—Possibly 
a defective chimney as given by chief 
of fire department. 

“Fire fought and extinguished by city 
paid call department as above with the 
following assistance: Steamer, hose 
and detail from Amoskeag Maaufactur- 
ing Company from Concord, from Na 
shua; also steamer, hose and detail re- 
sponded from Lowell, Mass., Dover and 
Portsmouth, N. H., but their services 
were not needed. All assistance asked 
for responded quickly. City department 
is said to have responded quickly. Fire 
was under control by 12:30 p. m. Re- 
call sounded about 5:30 p. m. No fair 
estimate of number of streams in use 
at ong time could be made owing to 
area covered and the fact that streams 
had to be shifted continually. At one 
time 19 steamers witn perhaps 15 
streams with pressure ranging from 70 
to 150 pounds were at work, also hy- 
drant streams. Water supply proved 
adequate. This section is on low ser- 
vice with an ordinary pressure of 55-60 
pounds. To maintain pressure high 
service was turned into low service and 
pumps on both systems started. All 
steamers worked well; heavy wind in- 
terfered with action of streams. 

“The fire appeared well managed 
Burned buildings in an area about 200 
feet wide by 1,500 feet long. Several 
buildings slightly damaged outside of 
this area. The old story of poorly con- 
structed, shingle roof, frame buildings 
with little space between was again 
told. 

“Remarks—Mains in East Cedar and 
East Auburn streets are 8 inches, con- 
nected to 14 inches in Elm street and 
12 inches in Beech street, about 1,500 
feet apart, with a 6-inch cross connec- 
tion about midway. Many of the fires 


started on the lee side of the roofs 
(nearly all gable), and hence as a rule 





THE EASTERN UNDERWRITER. 


SOME SUGGESTIONS TO LOCAL AGENTS 


In my field work, covering several 
years, I have many times taought the 
local agents were not wholly alive to 
the importance of their position in 
the community in which they reside 
and do business. I do not think they 
appreciate how much they owe their 
customers, and many of them are mak- 
ing no effort to liquidate the debt. 

The above comments refer particu 
larly to the very important duty of 
the local agents to educate their cus- 
tomers. It is usual for most agents, 
after securing the business, to issue 
a policy, forward same with the bill 
for the premium, and, a monta or so 
before the policy expires, an expira- 
tion notice is issued and mailed to as- 
sured and, if renewal of the insurance 
is desired, the simple request “Re- 
new” is endorsed on the notice and re- 
turned to the agent and the new, or 
renewal, policy is then issued and 
mailed with bill, and so on year after 
year as long as the agent controls the 
insurance. Some agents seldom cal! at 
their customers’ place of business, nor 
do they see or talk with them very 
often, if at all, for one or more terms 
of the insurance. 

Now that the insurance companies 
have commenced a “campaign of Edu- 
cation” it is an opportune time for 
local agents, who are not now doing 
so, to adopt the practice of seeing their 
customers more frequently and, before 
the expiration of insurance on a given 
risk, it would be a good idea for the 
agent to make an examination of the 
physical condition of same, the prin- 


cipal object for making it being as 
follows: 
Ist. To see internal condition 


of risk as to care and cleanliness. 
2nd. To see if there are any 
defects easily remedied, the correc- 


tion of which would improve its 
physical condition. 
8rd. To discover what impor- 


tant improvements, if any, can be 

made that will encourage a lower 

rate; interesting himself in getting 
proper allowance therein for speci- 
fic improvements. 

When local agents adopt such a 
course as I have suzgested their hold 
on the business of their office will be 
materially strengthened; customers 
will appreciate agents’ manifest inter 
est in them and, as a result, new ones 
will be more easily secured. Agent’s 
reputation for enterprise and attention 
thus attained will be spoken of by 
those who have been benefitted by his 
interested services. 

Another very important duty of the 





got good headway before being discov- 
ered. In several cases fires worked 
down walls and broke out inside befor: 
the roof fire seemed very serious. 

“Many of tae buildings were of poo 
construction, the roof boards being laid 
3-4 inches apart. After a large enough 
force was on hand to wet buildings suf- 
ficiently far to leeward the fire was 
checked; before that all that was pos- 
sible to do was done to hold it in a 
narrow path. Although the origin was 
at Elm and East Auburn streets the 
most serious fire was at Chestnut and 
East Auburn streets about 600 feet dis 
tant, with only three buildings dam- 
aged seriously between, 12 buildings in 
the block receiving but little or no 
damage.” 








VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 


WEST VIRGINIA 











| 
local agent is to explain to his cus- 


tomer the meaning of the printed con- 
ditions of the fire insurance policy and 
while, unfortunately for the insuring 
public as well as the companies, there 
are many local agents, I venture to say 
who have never read all of the printed 
conditions of the fire insurance policy, 
their number I am sure is small, com 
pared with the thousands of bright, in 
telligent local representatives through 


out this country entrusted with the 
companies’ commissions. 
Bound to Help Assured. 
The agents should always have in 


mind that the insuring public “pay the 
bills” and should assist them in every 
reasonable way by explaining how rates 
are made, policy conditions, policy 
forms, clauses, and particular attention 
should be given to careful wording of 
each policy so that, at the time of any 
loss, there can be no question raised 
as to the legal liability of the company 
issuing it, nor questions that embarrass 
the company’s adjuster, through a mis 
understanding between the agent and 
the policyholder, on account of the 
agent when issuing same not fully un 
derstanding what was to be covered 
or error or omission in form of policy. 

The agent should always keep in 
mind that ais customer buys “Indem 
nity,” and the insurance company in 
tends that “Indemnity” shall be the 
fulfilment of the contract, but the 
agent himself must make the contract 
clear and as desired and understood by 
the assured, before the policy becomes 
involved in a “Loss Claim.” 

Some agents are not assertive enough 
when writing insurance; they hesitat« 
to ask questions of the customer bi 
lieving he will misunderstand their mo 
tive. This is a weak position for the 
agent to take and, if it is due to lack of 
underwriting knowledge, he should 
once make a study the business, o1 


at 
of 


withdraw from it as he does harm and 
is not a good representative for th. 


public to place taeir insurance with. 
The agent will always be 
the one who is alive to the importance 
of his calling; well informed as to how 
rates are made, familiar with schedules, 
policy forms, policy conditions, insur 
azice laws of his state, legal decisions 


successful! 


and is a constant and persistent reade1 
of insurance literature; ready at all 
times to talk his “goods” and by such 


knowledge and enterprise he is a very 
important man in fis community and 
does much to bring the insuring pub 
lic to a realizing sense of the mutua: 
relationship existing between them and 
the fire insurance companies. 
Advantage of Co-operation. 

The fire insurance agents should 
form local boards (where none exist) 
as only by such co-operation can loca 
matters, pertaining to fire insurance 
be handled for the greatest benefit of 
all. Taere should be a meeting of the 
board at least once a month and all 
agents within its jurisdiction should at 
tend same, and at these meetings dif 
ferences of a local nature should be dis 
cussed. As the obligation of a local 
board member is of a moral nature, by 


such organizations agents can, in due 
course, learn “Who’s Who” in the in 
surance affairs of their locality and 


what the standing of each is as a factor 


for good or evil in the business gen 
erally A properly conducted local | 
on page 16.) 


(Continued 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 








John H. Claney, President. 


W. K. Reifsnyder, Seoretary. ' 
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| «The Leading Fire Insurance Companv 


of America.” 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N. Williams, E. 8. Allen, 
E. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








Representing in New York City 
National Union Fire Ins. Co. 
of Pittsburgh 


Calumet Insurance Co. 
of Illinois 


National Fire Insurance Co. 


of Hartford 
Large lines written upon Buildings, 
Rents, Furniture and Fixtures and 


Sprinklered Risks. 
Prompt execution and delivery 
= of policies 
Individual attention 
FRED. S. JAMES & CO. 
AGENTS 
84 William Street 
New York City 








Charles W. Kennedy 


to announce that 
he has removed the office of 


The Borough Brokerage Co. 


from 


138 Montague Street 


Brooklyn 


desires 


to 


116 Nassau Street 
New York City 
Room 716, Morton Building 
where he will be in position 
to serve the best interests 
of his clients in the future 
as he has in the past. 

















WESTERN 
| ASSURANCE CO. 


of Toronto, Canada 


| FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908, 





Assets. , $2,313,222 
Sarphes tr Ds Bis... cccvcvecess 584,137 
HON. GEO. A. COX, 
President. 
W. R. BROCK, 


Vice-President 


W. B, MEIKLE, General Manager, 
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UNFORTUNATE ROCHESTER 


Loss Placed at $450,000—Pink-Slip Pen- 
alty to be Imposed—Reward for 
Fire-Bug’s Arrest. 





As a fitting culmination to the numer- 
ous fires that have taken place in 
Rochester during the past few months 
and which the firemen and the police, 
acting concertedly and with commend- 
uble energy, seem powerless to prevent, 


a sweeping conflagration visited the 
city on Tuesday afternoon, entailing 


damage estimated at close to $450,009. 
That the loss did not greatly exceed 
that sum, which it was feared would be 
was due to a fortunate shift 


the case, 
in the wind. Help was summoned from 
the fire departments of Buffalo and 


Syracuse, poth of which cities promptly 
responded to the call, and to excellent 
purpose. The losses on large buildings 
are estimated as follows: Selden Build- 
ing, $48.000; Beith Kodesh Jewish Tem- 
ple, $113,000; Frank and Herbert Ward, 
$30,000; Reformed Church, $8,000; Geo. 
Truesdale, apartment house, $8,000. 

Forty residences were destroyed eoch 
with a value of from $3,000 to $5,000. 

It was a singular coincidence that 
during the pregress of the fire the Un- 
derwriters Association of New York 
State in session at Syracuse, decided to 
impose a pink-slip charge of 25 cents 
upon all business in Rochester except 
sprinklered risks and dwellings. The 
work of rerating the city under a mod- 
ernized schedule will be pushed rapidly. 
While some of the local agents were in- 
clined to propese action in the adoption 
of a new rating system, sharp letters 
from their resnective companies forced 
a change in heart, and the Board at its 
latest meeting unanimously voted in 
favor of the proposition 

In an effort to check the ircendiarism 
that has undoubtedly obtained in the 
Flour City, the National Beard of Fire 
Underwriters has offered a reward of 
$1,000 for the arrest and conviction of 
the fire-bugs. 

Bad Fire on the 8th. 

Only through the hard2st kind of 
fighting on the part of the fire depart- 
ment effectively aided by train crews 
of the New York Central Railway, was 
a serious conflagration averted in the 
Flour City on Thursday last. Driven by 
a high wind, the flames, originating in 
the yards of tne Hollister Lumber Com- 
pany, 316 North Goodman street, swept 
through the yards, and into the East 
Rocheser yards of the New York Cen- 


SUGGESTIONS TO LOCAL AGENTS. 
(Continued from page 15.) 

board can wield a power of good and 

if conducted right will be looked upon 

by the business men of a community as 

one of their most important inastitu- 

tions. 

I fully appreciate that there are many 
local agents to whom what I have writ 
ten is thoroughly understood, but there 
are many in the business as a “side 
line” or temporarily who are not likely 
to b2 interested as commissions on busi- 
ness written is all they care for. It is 
to the agents who have been in the 
business for many years and who may 
not have given serious thouzgat to some 
of the ideas advanced that I am hoping 
to interest and if what I have said 
awakens in them a new light and en- 
courages a disposition to take their 
customers more into their confidence, 
I will not have written in vain 

A campaign such as suggested would 
betwéen the insuring public and the 
tend to a much better understanding 
companies and should result in the pub- 
lie realizing that fire insurance com. 


panies’ representatives, from officials to 
local agents, are sincerely interested in 
their behalf—Arthur J. gerry, in 


“American Agency Bulletin.” 


THE 


tral Railway. In the latter ground prop- 
erty worth close to $60,000 was de- 
stroyed. 

“Most of the loss falls upon the Hol- 
lister Lumber Company and the New 
York Central Railroad Company. An 
official of tae Hollister company last 
night estimated roughly that the loss 
would be about $26,000, of which $4,500 
would be on the coal trestle, $4,000 on 
coal stored there, $2,000 on coal in the 
sheds, $10,600 on the lumber sheds and 
$5,000 on the rough lumber outside. The 
rough lumber consisted mostly of shin- 
gle, lathe, pine and hemlock. The com- 
pany had just put in a large supply of 
coal. 

“On the New York Central tracks, 
fourteen cars of the Armour Refriger- 
ating Company, valued at $21,000; four 
ears of the Merchants Despatch Trans- 
portation Company line, valued at $5. 
000, and ten box cars valued at $6,000, 
were destroyed. That tae Central’s 
loss is not more heavy is due largely to 
Yardmaster Thomas M. Silver aad 
Trainmaster John T. Lahey. They suc- 
ceeded in pulling about 150 cars out of 
the fire line. For this purpose, some of 
the refrigerator cars were coupled up 
with the blazing ones, und it was here 
that some of the rerfigerating cars 
were burned. These were sacrificed in 
order that a larger number might be 
saved. 

“Flames jumped from the Hollister 
yards into those of the Hayden Furni- 
ture and Storage Company. This com- 
pany is unable to estimate its loss to 
day. The fire got into from six to ten 
piles of mahogany, Flemish and do- 
mestic oak and imported walnut. Some 
of the wood was burned and the rest of 
it was drenched. It was stated at the 
company’s Office to-day that drenching 
would not injure the lumber and the 
actual loss would be represented bv 
the amount of wood in the piles burned 
No effort has been made to go through 
the piles as yet. 

“The Jennings company, which does 


a wrecking business, had seven cars 
burned and lost considerable second 
hand lumber. Its loss will be about 
$5,000. 


“To these losses, must be added the 
damage to poles and wires of the Pos 
tal and Western Union Telegraph com- 
panies. Several of the poles were burn- 
ed and many wires fell. The railway 
signal service was crippled for a time 
but there was little delay to the trains.’ 





Fly Wheel Explosions. 


The Publicity Division of the Mary 
land Casualty Company, which is 
handled most competently by G. Murra; 
Seal, has issued a little illustrated book 
let relative to Fly Wheel explosions. 
Upwards of 150 accidents are enumerat- 
ea, giving the date, place, firm or cor- 
poration interested, number of injured 
cr killed and amount of property dam 
age. 

Not the least instructive feature of 
the data given is the fact that one-half 
the accidents npted oceurred = dur- 
ing the vear 1998, which shows the fre 
quency of fly wheel explosions 

No greater argument could he giver 
as indicating the wisdom of this kind 
of insurance for owners or operators of 
fly wheels. 





$50,000 Loss at Fayetteville. 





The entire southeastern nart of the 
village of Fayetteville’ N. Y.. was 
threatened bv fire on Thuredav last 
Two plants, those of the G. and C. Man 
vfacturing Company and the Lawless 
Paner Company were destroyed. the es 
timated loss on the former beine $30 
000, and that of the latter, $20,000. 





Atlantie National Fire. is the name 
suggested for a new fire insurance com 
nanv nromoting at Macon, Ga. The in 
tended canital ie rliced at $300,000 


with surplus of $150,000, 
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WHILDEN and HANCOCK 
GENERAL AGENTS 


105 WILLIAM ST. . . NEW YORK CITY 


REPRESENTING 
PHILADELPHIA UNDERWRITERS | REPUBLIC UNDERWRITERS 
OF TEXAS 


New York Suburban Territory 
New York, Pennsylvania and New Jersey 


AUSTIN FIRE INSURANCE CO. FLORIDA HOME INS. CO. 














OF TEXAS 
COMMONWEALTH FIRE INS. Co. | COMMONWEALTH FIRE INS. CO. 
7 ae N.3. Peana. Del asd W. Va 








Correspondence Solicited From Agents at 
Unrepresented Points 








Fire Insurance 


GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F. & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 














Surplus Lines London Lloyds 
(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and xmounts they carry. 

We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN- 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 


IRVIN UNDERWRITING CO. 


REPRESENTING 
NATIONAL UNION FIRE INS. CO. SECURITY INSURANCE CO. 


OF PITTSBURGH OF NEW HAVEN 


ATLANTA HOME INS, CO. SUN INSURANCE CO. 


OF ATLANTA OF NEW ORLEANS 


CAPITAL FIRE INS. CO. GERMAN INSURANCE CO. 


OF NEW HAMPSHIRE OF PITTSBURGH 


SCOTTISH UNION & NAT. INS, CO. 


OF EDINBURGH 





NORTHWESTERN NAT'L INS, CO. | 
OF MILWAUKEE | 
OFFICES 
GARFIELD 
BIULDING 


BROOKLYN, N. Y. 


179 REMSEN ST. 26 COURT ST. 
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SHOULD WAIVE CHARGE. 





Fee for F. P. Gasoline Lighting Permit 
Still Demanded in East—Abolished 
in West Long Ago. 


Another instance of obsolete methods 
in the East, as compared to the West is 
the charge in vogue here for the use of 
the F. P. gasoline lighting device, manu- 
factured in Cincinnati. Several years 
ago the Western Union threshed this 
matter out with the result that the ad- 
ditional premium of 25 cents per $100 
for the permit to use this machine was 
done away with, and such permits are 
granted free of charge. In the East, 
however, the charge still obtains and an 
effort is being made to fall in line with 
the West on the proposition. 





SCORE THE FIREMEN. 





Manufacturers of York, Pa., Harshly 
Criticise the Management of 
the Loca! Department. 





The York Manufacturers’ Association 
was unanimous ia its criticism of tae 
York Fir2 Department at its recent 
meeting. The criticism was aroused by 
the report of Robert Gephart, secretary 
of the organization, and was confined 
to the recent destructive fires at the 
York Furniture Company and at the 
Pennsylvania Foundry Company. 

Mr. Gephart in his report said that 
after the several companies which 
fougat the furniture company fire, had 
gone at 4 o'clock in the morning, fire 
broke out at three separate parts of the 
building. Two of these small fires were 
in the rear of the second floor while 
another small blaze had started on the 
third floor. A. M. Ebert and his son, 
Theodore Gehley and Mr. Gephart hap- 
pened to be in the building and forming 
a bucket brigade extinguished the 
blaze. The supposition prevailed among 
the four men, Mr. Gephart said, that 
had these small blazes not been dis- 
covered, the entire building would have 
been destroyed. 

The manufacturers criticized Chicf 
Kroll for not stationing enough men at 
the place until daybreak, so that a pos- 
sible outbreak of fire might be averted. 
More severe was the criticism of one 
of the companies which responded to 
the fire at the Pennsylvania Foundry 
Company. It was averred in Mr. Gep- 
hart’s report that so many men were 
crowded on tae 2ngine of this company 
that the fire under the boiler could not 
be fed. When the company arrived at 
the plug, it is charged, there was no 
fire under the boiler. It was said that 
several of the firemen went around to 
houses in the neighborhood and collect- 
ed kindling wood to build a new fire. 

It was intimated that even more seri- 
ous allegations and criticisms will be 
made as soon as certain necessary data 
is collected. 





Fire Marshall Busy at Corona, N. Y. 


Fire Marshall Beers is probing the 
loss by fire on Friday last of two houses 
on Fairview avenue, Corona Heigats, 
Queens, N. Y. The loss is placed at 
$7,600. There have been eight fires in 
that section of Corona during the past 
four months, and as a result some of 
the insurance companies have canceled 
policies covering dwellings, stores, etc., 
there. 

Better Fire Service at Irvington, N. J. 

Contract for the erection of a new 
fire house in the factory district of Irv- 
ington, N. J., has been awarded, and 
work upon the intended structure will 
be begun at once. The building will be 
located on Coit street, in the heart or 
the territory that, has produced so many 
fires of late, and where the need for in- 
creased protection has been forcefully 
demonstrated. 





Camden, N. J., police are searching 
for the fire-bugs who attempted to burn 
the house at 1018 Newton avenue, last 
Thursday night, and partially — suc- 
ceeded 


CASUALTY AND 
SURETY HAPPENINGS 





FOR STANDARD PROVISIONS. 


Insurance Commissioners to Consider 
Their Adoption in Relation to Acci- 
dent and Health Policies. 


Columbus, O., April 14.—Judge C. C. 
Lemert, the Ohio Superintendent of In- 
surance, will go to New York, Sunday, 
to attend the meeting, called for Mon- 
day at the Hotel Manhattan, of the Com- 
mittee on Laws and Legislation of the 
National Association of Insurance Com- 
missioners. This meeting, which prob- 
ably will continue two or three days, is 
called to formulate standard provisions 
and prohibitions for health and accident 
policies. It is an adjourned session of 
the meeting of the committee held in 
Chicago in December, at which repre- 
sentatives of about 40 companies made 
strong objections against anything be- 
ing done. The commissioners, however, 
are determined to make a start, and 
probably will formulate six or eight 
standard provisions and as many pro- 
hibitions. They have invited the com- 
panies to be represented at the meeting. 





IN NEW JERSEY. 


Pittsburg Casualty Licensed to Operate 
in the State—Its Financial Status. 


The Pittsburg Casualty Company of 
Pittsburg, Pa., has just been admitted 
in New Jersey to transact personal ac- 
cident and health insurance. 

The company commenced business on 
July 20, 1908. On December 3ist, it 
had admitted assets of $160,378.40, capi- 
tal stock of $190,000 and surplus over 
all liabilities of $49,436.67. 





Thomas F. Purcell, formerly with the 
Metropolitan Surety Company, is now 
connected with the New York city office 
of the Massachusetts Bonding and In- 
surance Company. 


FORM COMPACT. 
Plate-Glass Underwriters of Allegheny 

County Effect Agreement Looking 

to Betterment of Business. 

After several conferences an associa- 
tion called the “Allegheny County 
Board of Plate-Glass Underwriters” has 
been formed at Pittsburg, its purpose 
Leing to place the business in the terri- 
tory, which has been in anything but a 
satisfactory condition, upon an im- 
proved plane. 

The articles 
low: 

1. This association shall be known as 
the “Allegheny County Board of Plate- 
Glass Underwriters.” 

2. That each company shall be bound 
by the instructions and premiums print- 
ed in the January, 1909, premium table 
hook with a discount of twenty per cent 

3. That the signers hereof will not 
accept, approve, or allow of any busi 
ness written at less than the premiums 
named in said manual, less the 20 per 
cent. discount, or contrary to the pro- 
visions of this agreement. 

4. This agreement is binding on re- 
newals as well as new business, except 
as provided for in clause 5. 





of agreement here fol- 


: : P » \ 
5. That no policy shall be issued for 


a longer term than one year, except for 
a fractional part of the sécond year, for 
which pro reta charge shall be made 
Where companies have policies in force 


containing renewal agreements, such 
policies can be continue. during the 


terms and under the conditions of =aid 
renewal agreements, until expiration of 
policy contract. 

6. All daily reports of policies issued 
shall be submitted to a duly selected 
and qualified person, acting as stamp 
clerk, who shall examine each rate, and, 
if according to the established taritf 
shall so certify, and immediately mail 
the report direct to the home office of 
the company. 

7. That each company agrees 
accept any risk the report 


nor to 


daily for 








the footsteps of his predecessor. 


worn rut. 


your predecessors and competitors ? 


GET OUT OF YOUR RUT! 


Ally yourself with the 





Casualty Company in the world. 
Write for our interesting booklet 
‘*Information for Agents” 
and mention this paper. 


DONT BE AN INDIA: 


_— a party of Indians went any- 
where, each one trod exactly in 
The 


trail they followed soon became a well- 


Are you travelling in an insurance rut? 
Do you use the same methods, the same + 


arguments, and sell the same policies as 


Maryland 
Casualty Company, which does things 
differently—and better! Join forces with the 


most progressively managed multiple - line 


Maryland Casualty Company : 


Baltimore, Maryland. 
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which does not bear the O.K. of the 
stamp clerk. 

8. The expense of maintaing such 


service shall be met by a periodical as- 
sessment upon the respective compa- 
nies, in proportion to the premium col- 
lected on business in the territory cov- 
ered by this agreement. 

9. The signers of this agreement 
shall be responsjble for the acts of their 
agents, brokers and sub agents in all 
cases of violation; and in the event otf 
any violation being proved, the penalty 
shall be either the payment of tweniy- 
five per cent. of the proper gross pre- 
mium and the non-renewal- of policy at 
expiration, as provided below, or the re- 
insurance of the risk at the ful] tariff 
premium with the complaining member, 
at the option of the complaining mem- 
ber. 

In the event of violation being proved 
and penalty imposed on a given risk, 
the offending company shall not le 
privileged to again write the line until 
a period of twelve (12) months shall 
have elapsed after the expiration date 
of the policy issued in violation 

10. No rebate or commission in any 
manner, shane or form shall be paid or 
allowed to the assured either by tne 
companies, brokers, solicitors or agents 
In the event of any company, general 
agent, broker, solicitor, or agent being 
found guilty of violating this clause, the 
penalty provided in clause 9 for a rate 
violation shali apply. 

In case a complaint by 
made 


way of rebat 
and affidavit is desired to 
the innocence of an agent oc 

or both, each of the signers 
hereto agrevs that such affidavit sha!! 
procured both from the agent and 
the broker, if deemed necessary by the 
complaining company, which, if pro- 
cured will constitute a complete de- 
fense; but if not procured the defendam 
company shall be considered guilty and 
the penalty prescribed shall be en- 
forced. 

1] No commission or allowanc 
greater than twenty-five per cent. shall 
be paid by any company or agent to any 
broker, solicitor or agent not a 
of this agreement on any business writ 
ten within the territory covered by this 


ing is 
prove 
broker, 


be 


signer 


agreement. In the event of any com 
pany or agent being found guilty of a 
violation of this commission rule, a p 


alty of one hundred dollars ($100) shail 
be levied for each offense 





12. Each company may maintain two 
(2) general agencies in Alleghen: 
county and as many pclicy writing 
agencies as desired, provided no con 
mission is to be paid to such writing 
agencies in excess of twenty-five per 
cent. 

13. It is understood that any of th 
signers hereto can withdraw from this 
agreement by giving to each of tne 
other signers hereto, through the stamp 
clerk, thirty day’s notice, in writing, of 
his intention to withdraw; but during 
said period of thirty days this agree- 
ment shall be binding on such withdraw 
ing member and also on all oth 


mbers 


b’é 


Now a Stock Company. 


After operating as an assessment 
company for some time the Peoples 
Health and Accident if Little Rock 
Ark., has reorganized upon a_ stock 
basis, its capital being $250.0 It will 
write personal accident and health in- 
surance in conjunction with life insur 
ance. Benjamin Cox is president of the 


company H. G. Pugh, first vice-presi 


dent; George F. Rindernecht, second 
vice-president; B. C. Bain, secretary; 
F. E. Sutton, manager, and W. Y. Mc- 
Nutt, treasurer 


Policyholders Surplus $714,598. 

On the first day of the 
the Philadelphia Casualty Company of 
Philadelphia, reported total assets of 
$1,427,564, and a policyholders surplus 
of $714,598. The capital of the corpo- 
ration was recently increased from 
$300,000, to $500,000, and an additional 
$192,110 added to surplus. 
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MICHIGAN LEGISLATION. 


Bills Introduced by Commissioner Barry 
and Others—Local Agents Desire 
Heavy License Fees. 


A bill prepared by the Attorney Gen- 


eral at the suggestion of the Commuis- 
sioner of Insurance has been introduc- 
ed by Chairman Baker of the House 
Committee on Insurance. It amends 
sections one and four of the general 
law of 1869 governing the incorporation 
ef life surety and casualty insurance 
companies. The proposed new section 


one, simply makes a more orderly state- 
nent of the purposes of the Jaw and 
classifies more definitely the several 
lines of business that may be conduct- 
ed by such companies in this state. It 
patterned after the Massachusetts 


1S 


and New York statutes in this respect 
and does not affect the present rights 
of companies transacting business in 


this state. 

The proposed amendment to section 
four enlarges the list of securities that 
may be deposited with the state treas- 
urer so as to include all classes of 
Michigan municipal bonds and _ the 
bonds of all states and territories of 
the United States. Another amendment 
to section four proses to increase the 
maximum capital of companies incor- 
porated thereunder from $500,000 to 
$1,000,000. 


Representative Huntley has introduc- 
ed House bill 415 which seeks to amend» 
ithe law providing for representation of 
minority stockholders on boards of di 
rectors of corporations so as to make it 
apply to banks and life insurance com- 
panies. 
committees of 


give a general 


insurance 
will 
so-c 


The joint 
the senate and house 
public hearing on the alled uniform 
rate bill affecting fraternal beneficiary 
societies on the evening of April 21. 


bills introduced at 
in- 


The several minor 
the instance of the commissioner of 


surance and which have already been 
fully described in these columns, have 
bcen favorably reported by the commit- 
tee to which they were referred. These 


were introduced in the Senate 
have been passed by that body without 
4 dissenting vote. The house will prob- 
ably act on its quota this week. 


which 


Representative Haviland has_ intro- 
duced a bill which gives to beneficiaries 
under fraternal beneficiary society cer- 
tificates the right of appeal to courts 


regardless of any contrary provision in 
the contract. 

30th houses have passed the Lodge 
bill which permits life insurance com- 
panies to contract with agents for a 


longer period than one year on a salary 
basis dependent on amount of business 
produced, This an amendment to 
of the so-called committee of fifteen 
passed two years ago. 


1S 
one 


bills 





The legislative committee of the 
Michigan Association of Local Fire I[n- 
surance Agents has had prepared and 


introduced in the house a bill requiring 
ail local agents to secure a license from 
the commissioner of insurance annual- 
lv. The fee provided in the bill is $100 
in cities of 100,000 inhabitants or over; 
$75 in towns of from 75,000 to 100,000; 
in towns of from 25,000 to 75,000; 


S50 


$25 in towns of from 10,000 to 25,000; 
¢10 in towns of from 2,000 to 10,000; $5 
in towns under 2,000. The revenue pro- 


duced is to be used in maintaining a 
fire marshal’s department provided for 
in another bill which follows the lines 
of the Ohio law. Both bills have been 
introduced by Representative Ball. 


Pittsburg Deposits. 





An opinion handed down by the legal 
dv partment of Pittsburg, places in force 





the depository ordinance, and allows de- 
posit of municipal funds in the Farmers 
Deposit National, German National of 
Pittsburg, Columbia National and the 
Second National. These banks complied 
with the term of the ordinace, while it 
was held that two banks on the North 
side which had been selected, had not 
done as the city desired. Deposits of 
the city at this time are very heavy, 
and as the number of depositories has 
been decreased, it was deemed advis- 
able to increase the bond of each, which 


“WISE MEN ARE GOOD LISTENERS” 


Our new proposition is a permanent money maker and 


fits finely into the insurance field. 


Write for particulars 


THE CENTRAL AGENCY 
b 2 


Syracuse, N. 





has been done with the understanding 





that a given amount of deposits is to 
be governed by a given bond, thus plac- 
ing that matter on a sliding basis. 


Gets $10,000 tor Injuries. 

An award of $10,000 was given Chas. 
R. Thomas and his wife of Brookly:, 
in their suit for damages against the 
management of the Grand Opera House, 
New York City. The plaintiffs said that 


THE AZ TNA INDEMNITY COMPANY 


CONN. 
EXECUTES:—Surety Bonds, Goatenctare, ISSUES :— Burglary Insurance Policies 
Plate Glass Insurance Policies 


OF HARTFORD, 


Court, and covering a 
miscellaneous require- 


ments 

Fidelity Bonds guarantee- 
ing the honesty of em- 
Ployees in positions of 
Public and private trust 


We have desirable territory for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 


Personal Accident Policies 


and 


Health Insurance Policies 








Mrs. Thomas suffered injuries in the 





Grand Opera House on Thanksgiving 
nigat, 1906, when a frame of a calcium 
light apparatus fell on her head as she 
sat in a seat in the first balcony. .Suits 
were brought against the theatrical 
manager for $30,000 damages for the 
injuries which Mrs. Thomas alleged 
made her az invalid ever since sae suf- 
fered them 

Mr. Springer, in his defense, said he 
was not responsible for the accident. 
It was alleged that the calcium light 
was operated by members of a company 





NOW ORCANIZINCG 





Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 





PROPOSED CAPITAL 
SURPLUS 











which appeared at the theatre that 
week. Justic2 Kelly decided that as 
he had advertised the production and 
had a one-half interest in the box re- 


ceipts he was responsible for the safety I 
of his patrons. 


Death claimed David E. . Thomes, pres- 
ident of the National Casualty Compa- 
ny, of Detroit, Mich., on Tuesday. 


req 


lowa Legislature, surety companies are 


State a schedule of their premium rates, 
and any deviation therefrom is penal- 
ized. 


Surety Rates in lowa. 
3y the terms of a bill now before the sonal 


uired to file with the Auditor of 


Ns 2 


Recent agency appointments by 
Aetna Indemnity Company in its per- 
accident 
includes Fred M. Rice at Monticello, N. 
Y.; Hugh J. McGinley at Nyack, N. Y.; 
A. J. Garfunkel 
Theodore 


A. 


the 


and health department 


at Savannah, Ga., and 


Weller at Middletown, 











SECURITIES VALUED BY THE INSURANCE DEPARTMENT OF THE STATE OF NEW YORK 



























































FINANCIAL 
jh co Z DEPOSITED with the 
STATEMENT QJ t d t i $ $ ity p y Insurance Department of 
ihe edb est ni 4 a 4 ula om an the State of New York for 
the protection of all policy- 
December 31, 1908 141 Broadway, New York holders, - $250,000.00 
- — f 
ASSETS LIABILITIES 4 
New York City 24% Bonds $229,230.00 Capital Stock ‘ . $400,000.00 
New York City 3% Bonds . 22,750.00 Reserve for U ndetes rmine - Claims and / 
New York City 34% Bonds 357,450.00 Losses, as required by law . 175,402.44 
City of Norfolk 4% Bonds . 4,750.00 Additional Special Reserve for I,osses, not 
Clas of Chan « required by law 100,000.00 
in _ aaminnsn: - ‘aa ees Reserve for Reinsurance, as require “d by law 639,148.26 
Baltimore & Ohio R. R. 4% Bonds é 20,200.00 eS a on P —r - 90,807.51 
Baltimore & Ohio R. R. (P., L. E. & W. Va. Reserve for Taxes on Premiums 24,000.00 
System) 4% Bonds 48,000,00 Due for Reinsurance 4,676.85 
Atch., Top. & S. F, R. R. 4% Bonds 106,180.00 All other Indebtedness 17,060.00 i 
Erie R, R. 4% (Prior Lien) Bonds 44,500.00 Voluntary Reserve 100 ,064.02 
Long Island R. R. 4% Bonds 23,250.00 Net Surplus over all I, iabilities 750,000.00 
Colorado & Southern Ry. 4% Bonds ‘ 19,400.00 
Pough. City & W p Falls Elec. Ry. 5° Be wale 38,800.00 $2,240, 870.08 
Manhattan Ry. 4% Bonds . . ‘ : 49,500.00 z — 
Third Avenue R. R. Bonds . ° 17,600.00 
Atch., Top. & S. F. R. R. Preferred Stock 61,000.00 
Union Pacific R. R. Preferred Stock 48,000.00 . 
Southern Pacific R. R. Preferred Stock . 194,810.00 ; 
Manhattan Ry. Guaranteed Stock 198,900.00 
Southern Ry, Preferred Stock . . 62,000.00 Z0m. GLP 4 
Consolidated Gas Co, of New York Stock: k 65,000.00 ” : ; 
Chicago & Northwestern Ry. Stock , 18,400.00 President | 
The Fourth National Bank of the City of New . 
York Stock . e 20,700.00 
New York & New Jersey Telephone Co. Rights 2,800.00 A d 7 
Cash in Banks and in Company’s Office . ° 1 36,360.00 gents (not un er con- F ; 
Interest due and accrued . . a. % 13,137.57 
Real Estate (unencumbered) 5,000.00 : 
Loans on Bond and Mortgage 245 ,000.00 W i h h I I l \ 
Premiums in Course of Collection (Gross) 141 098.265 tract it anot er CO ‘a I 
$2,261 415.82 
Less Reinsurance... 11,696.74 || 1) y) d. , 
__11,636.74 any) wante 
$2,249,879.08 4 











SURPLUS TO POLICYHOLDERS, $1,160,000.00 


LOSSES PAID, $4,8562,479.00 
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THE EASTERN UNDERWRITER. 








THE PERSONAL TOUCH. 





It is axiomatic that a personal inter- 
. ew is more effective, in the develop- 
pent of business, than a-letter; and 
‘at a well maintained personal ac- 
quaintance is the best interpreter of 
written correspondence. We write with 
e eater certainty of being rightly un- 
¢ rstood, and we read with more confi- 
d-nee in the correctness of our own 
c mprehension, when we know, by per- 
sonal contact, the look of the eye, the 

ie of the voice, the temper, and the 
yp.ental habit of the man at the other 
end of the mail route. This is simply 

cause words are more than combina- 
ns of letters and thoughts are more 
in mere words. The inflection, the 
ne, the emphasis, which express the 
feeling back of the thought; the turn of 

.pression, the pet phrase, the individ- 

1 flavor arising from frequent use ol 

» game vocabulary—all these are lost 

misvalued, frequently, when the 
ime of our correspondent is merely to 

a label, and does not stand for a real 

an whom we have seen and heard in 

e flesh. 

And, besides the more accurate com- 

‘ehension, is the more responsive sym- 

ithy, or, if you choose, the readier co- 
operation. We do things more quick’) 
nd more gladly for those we knew 
ian for those we have never seen. Ana 
the better we know them and like them 
the greater becomes this promptitude 
ind pleasure in working together. Fer, 
Gradgrinds to the contrary notwith- 
standing, there is a deal of sentiment 
in business, and the man who realizes 
this fact, who makes friends, who 
shows himself to be friendly, and who 
is sincere in it all (for the mere ax-to- 
grind man is soon detected and stamped 
‘spurious’”’) finds himself and his busi- 
ness carried by the favoring current 
and fair wind of personal touch to rich 
markets which paper and ink alone can 
seldom or never find. 

Everyone recognizes the truth of all 
this. It is indeed axiomatic. It may 
be even quite tiresome to read it. But 
ir is written here because it is so often, 
in practice, denied or neglected; and 
one of the purposes of this article is to 
change passive acquiescence into ac- 
tive participation. In every avenue of 
human employment and upon every 
question that interests mankind, those 
are found who are “hearers of the word 
but not doers thereof’—who are smil- 
ingly, or otherwise, willing to subscribe 
verbally to the obviously true and to 
stop right there. So, while every one 
of us Maryland men will probably en- 
dorse all of the foregoing, how many of 
us have put it into our business lives as 
a working proposition for its fullest pos- 
sibilities and widest application? 

We, at the home office have always 
apprehended the essential value of per- 
sonal touch with our general agents, 
and it has, therefore, been the stead- 
fastly followed practice of the president 
to go in person, and to send the mem 
bers of his staff, upon visits to our gen- 
eral agents in their offices. These vis- 
its have been returned by many of 
those to whom they have been made, 
and the lengthening and deepening of 
the friendly and sympathetic ties thus 
formed is not the least of the causes 
that account for the company’s unbrok- 
en and unequalled development. It is 

r aim to know personally and, helpful- 
Ik every one of our general agents; and 
we believe there is not one of them 
with whom such ‘acquaintanceship has 
not been established with one or more 
‘f the home office personnel. 

What has been done within the gener 
al ageney corps should be duplicated 
between them and their local agents, 
\nd then the idea should be realized 
between local agents and their feeders 
or producers; thence it should spreaa 





throughout the community or acquain 


tanceship of each man who writes any 
business for the company. From the 
home office center in widening circles 
outward to the farthest reach, the mag- 
netic current of personal touch is the 
thing that will grip and hold and that 
we must steadily generate. This has 
already been done to some extent, and 
has been urged and encouraged by our 
special agents from the home office and 
aided by them whenever feasible. Some 
of our agents have developed this fea- 
ture of their territorial organization 
splendidly; but others have done very 
little. It requires the expense, the time 
and the inconvenience of considerable 
traveling, and these are not easy prices 
to pay. It requires a fixed purpose to 
do this thing, and a carefully thouglit- 
out plan for doing it; and that isn’t 
easy either. It requires intelligent se- 
lection of times in order that the work 
at home may not be negelected, 
the local agents and the others may 
surely be seen, and the circumstances 
of the visit be most propitious for prac- 
tical] results. Neither is that easy. But, 
those who are looking for easy things 
are not the Maryland type, so no more 
need be said on that point. We have 
always taken our chief delight in doing 
the hard things, and doing them well. 
This is written while en route upon a 
long tour of visitation among some of 
our general agents, during which the 
practical force of this matter of perso- 
nal touch has been most clearly and 
pleasantly reimpressed wpon me.— 
President John T. Stone in the Mary- 
land Casualty Company’s “Budget.” 





CANCELLATION RATIO’ HIGH. 





Underwriters Would Discourage Prac- 
tice of Issuing Policies “On Approv- 
al”—Possible Liability. 





Casualty underwriters complaining of 
the rather quiet business in personal 
accident insurance, when asked for de- 
tails admit that the gross writings are 
possibly slightly in excess of a year 


that | 


ago at this time, but say that the ratio | 


of cancellations is running unusually 
high. Companies which make it a rule 
to discourage if not prohibit the prac- 
tice of agents in submitting accident 
policies “for approval” report a cancel- 
lation ratio of anywhere between 30 and 
25 per cent., whereas the companies 
allowing or encouraging such methods 
in the hope of securing some business 
not otherwise obtainable are experienc- 
ing a cancellation ratio extending to 45 
per cent. Experienced accident under- 
writers claim that the “on approval” 
practice does not lead to any material 
increase in the volume of business writ- 
ten except to the disadvantage of the 
company. They point out that the as- 
sured is likely to hold on to the policy 
for two months before returning it as 
“not wanted,” and that while the com- 
pany undeniably has a liability while 
the policy is in the hands of the pros- 


p?ctive assured it is next to impossible | 


to collect the earned premium, owing 
to the nature of the transaction, unless 


the assured has met with an accident | 
during the time he is given to “con- | 


sider’ accepting the policy, in which 
instance he is very prompt to pay the 
premium and make a claim. It is also 
contended that as there is a possible 

liability under such “on approval’ poli- | 
cies companies allowing their agents to 
issue such should be required to main- 
tain an unearned premium reserve on 
the same until they are returned for 
cancellation. There have been several 
efforts by personal accident underwriv 
ers to bring about some concerted ac- 
tion which would tend to check this 
evil, but as yet little progress has been 
made. The cancellation ratio on per- 
sonal accident business is always vari- 
able during periods of business or finan- 
cial depression, running as high as 43 
to 45 per cent., but it is claimed the 
normal should not be above 25 per ceat. 
—‘“Journal of Commerce and Commer- 
cial Bulletin.” 





Court Bonds 
Contract Bonds 

Public Official and 

Fidelity Bonds 


THE 
EMPIRE STATE 
SURETY 


We Want Agents 


Who Are Producers 


For information and Accident 
open territory Plate Gl 
C 0 M P A N Y | address seen 


Steam Boiler 

and all lines of 
Liability 
Insurance 


OF NEW YORK = GILBERT CONGDON 


Agency Superintendent | 





Capital | $500, 000 84 William St., New York 

















PHILADEL PHIA 
CASUALTY CO. 


WALTER LE MAR TALBOT 


President 


PAYNE & RAMSEY 


Inc. 


RECORD FOR i908- 
_—_———s—— SO 
over 20% 
Increase in Prem.income over 25% 
over 41% 


NEW YORK CITY OFFICE 
1 LIBERTY STREET 


Increase in Assets - - - 
Increase in Reserves - - 


LIABILITY--AUTOMOBILE --PERSON- 
AL ACCIDENT--HEALTH--PLATE 
GLASS--AND CREDIT 
INSURANCE. 


General Agents 


United States Casualty Company 


























CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 


GENERAL AGENTS 


Personal Accident and Health 
Department of 
acclDthT INSU paycs COMPIRY Y he 


a? New York COLUMBIAN 
SUPERIOR POLICIES NATIONAL LIFE INS. CO. 
“)MBALL C. ATWOOD, Presiden of Boston, lass. 


290-292 Broadway, New York The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 

















LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO Resident Manager 


—————— 45-49 Cedar St. 
A. W. MASTERS New York 
Gen’! Manager 


Elmer A. Lord & Co. 


145 Milk St., Boston 


Resident Mars. ,__—_- ———_ 
—--New England 





Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 





Established 1869. 











THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


$ 8,649,885.66 

Capital and Surplus = 3 ,011,834. oo 

Losses paid to January 1, 1909 29,1 95,835.85 
This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Builer, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


wesaied OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEOBGE W. ALLEN, 8rd Asst. Secretary 
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UNITED SURETY COMPANY 
BALTIMORE MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 
‘ 
TELEPHONE 1770-71 JOHN. 








Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORE oOirrTy, 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders, 
Write, if you are interested, to 


LOUIS H. FIBEL, President, 





| Assets 
| 


| 5 WILLIAM STREET, 





WANTED—SUPERVISORS 


WE ARE PAYING FOR BETTER THAN $1,000,000 PER MONTH 
WE ARE OPERATING IN 


KANSAS TENNESSEE MISSOURI KENTUCKY OKLAHOMA 

TEXAS — ILLINOIS ARKANSAS MICHIGAN FLORIDA 

GEORGIA PENNSYLVANIA ALABAMA VIRGINIA 80. CAROLINA 
INDIANA OHIO WEST VIRGINIA 


rvisors in direct 
Only 


We want to double our production, and are placing Home Office Su 
charge of the work in each State. We pay Supervisors a splendid salary. 
aggressive men with good records and plenty of ambition need apply. 

Address in confidence, W. O. JOHNSON, President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 
or J. B. SELLS, Assistant to the President 
THE ROOKERY, CHICAGO, ILL. 











IN CASE OF FIRE 


could you prepare anything like an accurate valuation of your property with verified 
plans and specifications of your buildings? Most insurance companies incorporate a 
similar request in their policies. We have appraised some of the largest plants in the 
country, and if you’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO.., Public Appraisers, 169 La Salle Street, CHICACO. 


J.D. PICKARD, seoresentsve. 27 William Street, NEW YORK 














Established 1836. 


Richmond Ins. Co. of New York 


$285,228.70 Surplus to Policyholders $246,042.94 
JOHN E. KING, GENERAL AGENT, 


NEW YORK 














T. J. FALVEY, President JOHN T. BURNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
DIN Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


SURETY BONDS 


AND 


BURGLARY INSURANCE 











The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional record 
for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Satisfactory Results for its Policy Holders. 


Gross Assets January J, 1909, . $13,502,474,51 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 

















Tae 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 




















Scranton Life Ins. Co. 


incorporated under the laws of the State of Penna. 


Capital, $300,000.00 


Have you seen our new 12!4% coupon policy combining 
guaranteed dividends, disability protection, 
and stock option? We can give good 
territory to live men. 
INSURANCE GAIN FOR 1908 $6,342,250.00 


SCRANTON, PENNSYLVANIA 





ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 
a 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 

















THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 
516 Spruce St. 


= = 





Home Office, 


L, A. WATRES, President JOS. A.SINN, Mgr. Surety Dept. J. H. LAW, Secretary 


Capital and Surplus over $1,000,000. 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 
NEW YORK OFFICE; 


84 William St. 




















